Quarterly Market Detail - Q1 2022
Single-Family Homes
REALTORS*

Space Coast REALTORS® Bl i

This report describes member activity for the association and is not confined to any specific geographic area.
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Produced by Florida Realtors® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, April 20, 2022. Next data release is Wednesday, July 20, 2022.
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The percentage of Closed Sales during the quarter
which were Cash Sales

Economists' note : This statistic is simply another way of viewing Cash
Sales. The remaining percentages of Closed Sales (i.e. those not paid
fully in cash) each quarter involved some sort of financing, such as
mortgages, owner/seller financing, assumed loans, etc.
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Data released on Wednesday, April 20, 2022. Next data release is Wednesday, July 20, 2022.
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Produced by Florida Realtors® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, April 20, 2022. Next data release is Wednesday, July 20, 2022.
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Produced by Florida Realtors® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, April 20, 2022. Next data release is Wednesday, July 20, 2022.



Quarterly Market Detail - Q1 2022
Single-Family Homes
Space Coast REALTORS®

This report describes member activity for the association and is not confined to any specific geographic area.

REALTORS*
Serving all of Brevard County.

 YeartoDate -4.7%
The number of listed properties that went under oa202 -A.7%
i S22 2.2%
contract during the quarter e 25;
L. 0
S22t 3422 3.3%
Economists' note : Because of the typical length of time it takes for a _ 3,574 16.6%
sale to close, economists consider Pending Sales to be a decent Q2020 2,991 18.6%
indicator of potential future Closed Sales. It is important to bear in @202 3,480 23.7%
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So, the effectiveness of Pending Sales as a future indicator of Closed oQl2020 3,065 0.6%
Sales is susceptible to changes in market conditions such as the 42019 2,521 17.6%
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The number of properties put onto the market during
the quarter

Economists' note: New Listings tend to rise in delayed response to
increasing prices, so they are often seen as a lagging indicator of
market health. As prices rise, potential sellers raise their estimations
of value—and in the most recent cycle, rising prices have freed up
many potential sellers who were previously underwater on their
mortgages. Note that in our calculations, we take care to not include
properties that were recently taken off the market and quickly relisted,
since these are not really new listings.
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An estimate of the number of months it will take to
deplete the current Inventory given recent sales rates

Economists' note : MSlis a useful indicator of market conditions. The
benchmark for a balanced market (favoring neither buyer nor seller) is
5.5 months of inventory. Anything higher is traditionally a buyers'
market, and anything lower is a sellers' market. There is no single
accepted way of calculating MSI. A common method is to divide
current Inventory by the most recent month's Closed Sales count, but
this count is a usually poor predictor of future Closed Sales due to
seasonal cycles. To eliminate seasonal effects, we use the 12-month
average of monthly Closed Sales instead.
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