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Congratulations on taking the first step towards building your dream home in the Huntsville
area! This is an exciting time, filled with the promise of a home that is perfectly, uniquely yours.

However, the path from a plot of dirt to your new doorstep is fundamentally different from buying
an existing home. It's a complex process with its own set of rules, timelines, and potential
pitfalls. The most successful new build journeys are the ones where the buyer is educated,
prepared, and expertly represented.

That is the entire purpose of this guide.

My goal is to demystify the new construction process and empower you with the knowledge to
make confident decisions. We will cover everything from choosing the right type of build to
vetting builders and navigating the critical phases of construction.

Most importantly, this guide will show you why having a dedicated Realtor® on your side is the
single most important decision you can make. It's an advantage that protects your interests and
typically costs you nothing.

Let's get started on building your future, the smart way.
Sincerely,

Cameron Walker Broker/Owner Cameron Walker Realty LLC



Before you ever step foot in a model home, you need to understand the roles of the people
involved.

The Builder's Agent vs. Your Agent

The friendly and knowledgeable sales representative in the model home is a professional who
works for the builder. Their job is to sell the builder’s inventory and protect the builder's interests.
They are a valuable source of information about their specific community and products, but they
are not your advocate.

The Builder's Agent Your Realtor® (Your Advocate)

Works For: The Builder Works For: YOU

Fiduciary Duty: To get the best Fiduciary Duty: To get the best outcome for you.
outcome for the builder.

Goal: To sell you a home from their Goal: To help you find the best home for you,
inventory. regardless of the builder.

Contract: Presents you with the Contract: Reviews the builder's contract with you,
builder's contract. explaining the fine print.

Negotiation: Negotiates on behalf of = Negotiation: Negotiates price, upgrades, and
the builder. terms on your behalf.

Advice: Provides advice to benefit the Advice: Provides unbiased, objective advice to
builder's position. benefit your financial position.

The Best Part? My Representation Is Usually Paid For By The Builder. A common
misconception is that you will save money by not using a Realtor®. This is false. Builder's
marketing and commission fees are already built into the price of the home. When you don't
have an agent, the builder simply keeps that portion of the profit. You don't get a discount; you
only lose your right to expert representation.
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The Three Primary Ways to Buy a New Construction Home

e 1. Spec (or Inventory) Home This is a home the builder decided to build "on
speculation" that a buyer will come along. It may be fully completed or in the final stages
of construction.

o Pros: Fast move-in, what you see is what you get, less decision making.
o Cons: Little to no ability to personalize finishes or fixtures.
o Best For: Buyers on a tight timeline or who prefer a turnkey solution.

e 2. Semi-Custom (or Production) Build This is the most common path. You choose a
lot, a floor plan from the builder’s portfolio, and then visit a design center to select all
your finishes (flooring, cabinets, countertops, paint, etc.) from a menu of options.

o Pros: A high degree of personalization, the feeling of designing your own home.

o Cons: A longer wait time (typically 5-8 months), potential for interest rate
increases..

o Best For: Buyers who want to personalize their home without starting from
scratch.

e 3. Full Custom Build This is the truest form of building from the ground up. You work
with a builder to design a one-of-a-kind home and a custom builder to bring it to life on a
piece of land you purchase.

o Pros: Complete control over every single detail.
o Cons: The most expensive, complex, and time consuming option.
o Best For: Buyers with a very specific vision and a larger budget.



Financing Your New Home

Get Pre-Approved First: Before you start looking, get fully pre-approved with a lender.
This establishes your budget and shows builders you are a serious buyer.

Builder's "Preferred Lender": Many builders offer incentives (like paying for closing
costs) if you use their preferred lender. This can be a great deal, but it's not always the
best one.

Your Advocate's Role: | will help you compare the builder’s lender offer with at least
one independent mortgage broker to ensure you are truly getting the best interest rate
and terms for your financial situation. Sometimes, a lower rate from an outside lender
can save you far more over the life of the loan than the builder's closing cost credit.

Choosing a Community:

The Huntsville/Madison area is rich with new communities, each with a unique feel.

Huntsville/Madison City: Look for master-planned communities with ample amenities,
often focused on a lifestyle of convenience.

Hampton Cove/Owens Cross Roads: Known for stunning mountain views and an
upscale, established feel.

Athens & Limestone County: Often provides more land, larger lots, and a great value
proposition with convenient access to major employers.



Choosing the Right Lot:

Not all lots are created equal, even if they are the same size.

e Lot Premiums: Corner lots, cul-de-sac lots, or lots backing up to a green space often
come with a "lot premium" a.k.a. an additional cost. We will analyze if this premium is
worth the investment.

e Orientation: Where will the sun be? A backyard facing west will get intense afternoon
sun, which is great for a pool but could make a patio uncomfortable in July.

e Slope & Drainage: How does the land slope? This affects drainage, your foundation
type, and the potential for a walk-out basement.

e Your Advocate's Role: | will walk the lots with you, helping you visualize your future
home and consider factors you might overlook.



Key Questions to Ask Every Builder:

Your relationship with your builder is a long-term partnership. It's crucial to do your due
diligence.

1. Reputation: Can | speak with a few of your most recent homebuyers? Where can | read
online reviews?

2. Process: What is your primary method for communicating updates during the build (e.g.,
app, weekly email, phone call)? Who is my main point of contact?

3. Timeline: What is your average build time for this floor plan? How do you handle
potential delays (weather, materials)?

4. Standards & Upgrades: Can you clearly show me what is a "standard" feature versus
an "upgrade"? What are the top 3 upgrades most buyers choose?

5. Warranty: Can | see a copy of your full warranty? What is the process for submitting a
warranty claim after | move in?

Your Advocate's Role: | have professional experience with many local builders and can
provide insights into their reputation for quality, communication, and post-closing service. |
attend these builder meetings with you to ensure all your questions are answered.



This timeline shows the critical path from our first meeting to closing day.
1. Initial Consultation & Strategy

e What it is: We meet to discuss your goals, budget, and desired timeline. We review your
financing pre-approval and create a plan.

e Your Advocate's Role: To listen, understand your vision, and set a clear, strategic path
forward.

2. Community & Lot Selection

e What it is: We visit various new communities and walk potential lots to find the perfect
fit.

e Your Advocate's Role: To provide objective pros and cons for each community and lot,
ensuring your choice aligns with your lifestyle and investment goals.

3. Contract & Negotiation

e What it is: The builder presents their purchase agreement. This is a lengthy, one-sided
document.

e Your Advocate's Role: To meticulously review the contract with you, explaining your
rights and obligations. | then negotiate on your behalf on price, lot premiums, upgrade
allowances, and closing costs to secure the most favorable terms.



4. The Design Center

What it is: You will meet with the builder’s designer to select every finish for your home.
Your Advocate's Role: To help you strategize your selections. | advise on which
upgrades add the most resale value versus those that are purely for personal enjoyment,
helping you stay on budget.

5. Construction Phase & Key Inspections

What it is: The house is built, from pouring the foundation to raising the frame and
installing systems.

Your Advocate's Role: To monitor the timeline and, most importantly, schedule two
critical independent inspections:

o Pre-Drywall Inspection: This is the ONLY time to see the home's "bones"—the
framing, plumbing, and electrical inside the walls. An independent inspector can
catch issues before they are covered up.

o Final Inspection: A top-to-bottom inspection of the completed home to ensure
everything is built to code and high-quality standards before you take possession.

6. New Homeowner Orientation & "Punch List"

What it is: A week or so before closing, you'll walk through the home with the builder's
site manager. You'll learn how to operate the systems and create a "punch list" of any
cosmetic items that need fixing (e.g., paint touch-ups, nail pops).

Your Advocate's Role: To be a second set of eyes during this walkthrough. | help you

spot things you might miss and ensure your punch list is comprehensive and addressed
by the builder.

7. Closing Day!

What it is: You sign the final documents and officially take ownership of your beautiful
new home.

Your Advocate's Role: To review your final closing statement for accuracy and
celebrate this incredible milestone with you!



New Construction Checklist:

Phase 1: Pre-Contract

[ 1 Secure full mortgage pre-approval.

[ ] Define your "must-haves" vs. "nice-to-haves."

[ ] Research and visit at least 3 different builders/communities.
[ 1 Ask builders the key vetting questions (from Chapter 5).

[ 1 Walk and evaluate potential lots.

[ 1 Thoroughly review the builder's contract with your agent.

[ 1 Negotiate all terms before signing.

Phase 2: During Construction

e []Finalize and sign off on all design center selections.

e [] Obtain a copy of the construction schedule from the builder.
e []Schedule and attend the independent Pre-Drywall Inspection.
e [] Receive and review regular updates from the builder.

Phase 3: Pre-Closing

[ ] Confirm utilities are scheduled to be transferred into your name.

[ 1 Schedule and attend the independent Final Inspection.

[ 1 Complete the New Homeowner Orientation walkthrough.

[ ] Create a detailed punch list and get a signed copy from the builder.

[ ] Review the final Closing Disclosure document from your lender.

[ 1 Do a final walkthrough right before closing to ensure punch list items are complete.



Ready to Build Your Dream Home with Confidence?

Building a new home is one of the most rewarding experiences you can have, especially when
you have a dedicated expert in your corner.

This guide has given you the framework, but personalized advice and expert negotiation are
what turn a good experience into a great one.

If you're ready to take the next step, | invite you to schedule a complimentary, no-obligation New
Construction Consultation. We can discuss your specific goals, answer your questions, and map
out a winning strategy for your new home.

Let's build your future together.
Cameron Walker
Broker

Cameron Walker Realty | 256-427-9238 | Cameron@cameronwalkerrealty.com
www.cameronwalkerrealty.com



