
CHANA GEDY

REAL ESTATE BROKER

MEET WITH
AREAL ESTATE
PROFESSIONAL

Discuss thetype
ofhomeand
idealfeatures

you'relookingfor.

ATTEND
HOME SHOWINGS

Gopreparedandbe
readytokeeptrackof
likesanddislikes

duringyourshowing.

MAKEANOFFER

Youragentwill
prepareyouro�er,
andquicklyifit'sa
lowinventory
marketbasedon

thepriceand
termsyouchoose.

NEGOTIATION
ANDCONTRACT

Itmaytakeafew
triestogetitjust
right,buthangin
there.You'reon
yourway

THE CONTRACT

Thiswillprovidean
estimateofthehome's
currentmarketvalue,a
timelinetoobtain
�nancing,&timeto
scheduleanappraisal.

UNDER CONTRACT
ORINESCROW
Youandthesellerhave

agreedtopriceand
terms.Thehomeisheld
foryouuntilclosing.

HOME BUYER ROADMAPC:
W:www.chanagedy.com

License#02031085

THE BUYER'S
ADVANTAGE

Asthebuyer,your
agent'scommission
isoftenpaidbythe
sellersoyour
representation
comesfromthe
seller'sproceeds.

GET PRE-APPROVED

Youwillneedpay
stubs,W2s, andbank
statementstoknow

whatyoucana�ord.

SEARCH
FORHOMES
Nowforthefun
part Youragent
willschedule
showingsand
helpyou�ndthe
perfecthome.

ADVANCED SEARCH
Yourrealestate
professionalhastools
andsystems to
ensureyouseeevery
availablehomethat
meetsyourcriteria.

FINALDETAILS

Performduediligence,
ordertheappraisal,
conductaninspection,
andreviewtermswiththe
lender.

PREPARING FOR
CLOSING

Finalizeyourloan,review
documents,discuss the
inspection,andattenda
pre-closingwalkthrough.

CLOSING
Transferoffundsand
ownershiptakeplaceas
theclosingisfacilitated
byatitlecompanyoran
attorney.

toureaHomeon

Thisisnotintendedtosolicitacurrentlylistedhome.
Informationisdeemedreliable,butnotguaranteed.

chana@chanagedy.com

310-499-6249


