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10 Commandments of home buying
1. Don't change your job before submitting a loan inquiry for a home loan. Along with that,
now is not the right time to become self-employed or quit your job. You want to show lenders
stability, which means you'll be less likely to default on the loan.
2. Don't change banks. Like your employment, you want your banking history to show
stability.
3. Don't buy a car or truck or any other form of transportation that you must
finance. Buying one increases your debt-to-income ratio and that's something loan officers
don't want to see.
4. Don't buy furniture on credit before buying your house. Like financing a car, charging
big-ticket items increases your debt-to-income ratio and now is not the time.
5. Don't be late on your credit card payments or charge excessively. You need a track
record of responsibility and show that you can manage your money.
6. Don't make large or cash deposits into your bank accounts. Lenders like the money that
will be your down payment to be sitting in your account for at least two months - what they
call "seasoning" - so that the funds don't just appear out of the ether.
7. Don't lie on your loan inquiry. Sounds simple, right? But don't leave out any debts or
liabilities you have or fudge your income. It's fraud.
8. Don't co-sign a loan for anyone. Even if you're not the one making the payments on that
loan, it increases your debt-to-income ratio.
9. Don't have inquiries made into your credit. Looking for new credit translates into higher
risk for lenders. But opening credit accounts within a short period of time represents some
risk and your credit could take a hit. It's probably not a huge factor in your calculating your
ability to repay a loan but why take a chance at this juncture?
10. Don't spend your money for closing costs. Part of the price of financing a loan is the
closing costs and you likely have some responsibility for paying them. Make sure you have
enough for your share of the obligation.
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What to Expect When Buying a Home with Mark J Main
1) Prequalification Letter
The first step in the home buying process is to speak with a lender to get prequalified and preapproved
for financing. I work with several different lenders and can make a recommendation based on your
specific requirements or I am happy to work with your lender if you have already selected one.

2) Determine Your Home Criteria
After receiving the preapproval / prequalification letter from the lender, the next step is to determine the
specifications for the home that you are looking for. We will want to consider criteria such as the
maximum purchase price, the specific areas that you would like to stay in or out of, the minimum number
of bedrooms, the minimum number of bathrooms, the property type, etc.

3) Set Up Personal Home Search Web Page Portal
Once we have determined your search criteria, I will create a customized web portal into the Multiple
Listing Service. The MLS is the most accurate and current information available, so it should be used as
your primary source for information. If at any time the results are not what you are expecting, simply let
me know and I will be happy to alter the portal to meet your needs. You will be able to share notes and
questions about any given property as well as specify your favorites and dislikes. Please use the favorite
designation (the heart) to let me know which properties that you would like to see.

4) Tour Homes
We will schedule and start touring the homes that you have saved as favorites. I will be looking at things
like the grade of the land in the overall neighborhood and the grade of the specific lot for signs of
negative drainage. I will also be looking at the lots location within the neighborhood for other potential
problems. I will be looking at the foundation and drywall for the tell-tail signs of foundation issues. As
we look at homes, I will be asking you to rate the overall property on a completely subjective scale of 1 to
5. This will help me get an idea of the types of homes that you like and it will help you rank your top
picks among the favorites. Additionally, I will ask you to tell me the one or two most and least favorite
things about each house. This will help me to better understand your preferences.

5) Determining Value of the Home Chosen
When you find a home that you would like to make an offer on, I will complete a detailed analysis of the
home’s value to ensure that you make an informed offer. There are many homes for sale, but not all are
good values. In some cases, the home may be an excellent value and choice for you and your family and
time will be of the essence in getting the offer drafted and get the property under contract before
someone else does. In other cases, the price may be too high. In this case, we may want to negotiate a
reasonable offer. In any case, I have created a proprietary program of producing an objective opinion of
the value and will use it to help you to make an informed decision.
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6) Prepare Offer
We will prepare on off based on all the information that we have gathered in our analysis of value and
the condition of the property. We will be preparing all documentation on web-based software named “eContracts.” e-Contracts will allow you to sign all documents electronically by using your finger or a stylus
on a touch screen or using a predetermined font to use as your official signature. Once the offer is
signed, we will send it along with the letter from the lender to the seller’s agent.

7) Offer Acceptance
Once the offer is accepted, you will have 3 days to deliver the earnest money to the seller’s agent or title
company to hold until closing. This money will be credited to your portion of the down payment or given
back to you depending on the type of loan you are getting. The closing of the real estate transaction
usually takes about 40 days. During this 40-day period, we will schedule and conduct all the inspections
that you wish to have performed, send the covenants for your review, and review the title work for
exceptions. Each of these milestones are associated with a contingency date in the contract. If you
choose to cancel the contract on any of the contingencies on or before the associated deadline, you will
be entitled to a refund of your earnest money.

8) The Loan Process
Follow the guidance of your lender and be sure to read the “10 commandments of buying a home.”
Violating any of the commandments could jeopardize the loan process and cause you to lose your
earnest money and not be able to purchase the home.

9) Property Inspection
Within the first 10 to 15 days of the contract, you will be able to hire inspectors and professionals to
inspect the home. I always recommend a general inspection and a sewer line scope. There are many
other inspections that you may have done as well. Let me know what specific concerns that you have
and I will do my best to get those professionals in to inspect within the allotted time frame. After the
inspections are completed, we will write up your objections and submit it to the sellers. The sellers will
then have a few days to write their proposed resolution to your objections. If you do not agree to the
resolution, you are entitled to cancel and receive a refund of your earnest money. It is important to note
that the period between the inspection objection deadline and the inspection resolution deadline is the
only period in which these items may be negotiated. I will try to allow 7-10 days for this gap.

10) Title Work Review
In the contract, it states that the seller shall provide title insurance. The title company will research the
title of the property and all names associated with the title to determine whether there are any liens or
judgments. All liens and judgments will have to be cleared prior to the title company issuing a clear title.
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The title insurance will guarantee the buyer a free and clear title for the property after closing. We will
review the title work and correspond with the title company to determine if there are any issues that
need to be brought to your attention.

11) Association Documents and Covenants
Almost every property that is located within Colorado Springs will have some sort of covenants
associated with it. It is important to understand the difference between covenants and associations.
Covenants are a set of community rules. These are usually created during the development of the
community. An association, aka HOA, is a governing body that enforces the covenants and may provide
additional amenities. While a community may have covenants without an HOA to enforce them, any
person residing within the community may enforce these rules via the court system. It is a good idea to
become familiar and accept the covenants even when there is no HOA. If you don’t like the covenants or
association documents, you may cancel the contract and be entitled to a refund of your earnest money
given that the cancelation occurs on or before the associated deadline.

12) Appraisal
Once the inspection items have been negotiated, we will authorize the appraisal to be scheduled. The
lender will place an order for a licensed appraiser to the property to determine the value. If the value
doesn’t come in at the value of the contract or above, we will try to negotiate with the seller to lower the
contract amount. If an agreement cannot be reached, you may cancel the contract and be entitled to a
refund of your earnest money if the cancelation occurs on or before the associated date.

13) Final Walk Through
Before signing all of the documents at closing, it is important to take one final look at the property to
ensure that all of the inspection resolution items have been completed and to ensure that the property is
as expected.

14) Closing
Closing will usually occur at the title company. Once the new loan has funded and all other documents
are signed, the keys to the property will be handed over to you. Congratulations!
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Colorado Springs

• Great Resources
(this is your goto guide)

• Colorado Springs Airport
• Climate Data

Recreation

• Hike Colorado’s 53 14ers

• Local Hiking Trails

• Mountain Biking
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Schools – K through 12
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Harrison School District Two
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See School Ratings

Schools – Higher Education
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Crime and Safety

Utilities and Other Services

Electricity, Water, Sewer, and Gas

Customer Service Center
•
•
•

111 S. Cascade Ave. (map)
Colorado Springs, CO 80903
Lobby hours: Monday through Friday, 8 a.m. to 5 p.m.

Phone
•

719-448-4800

Starting service
If you are new to the Colorado Springs area and need to apply for service, you can complete our
Service Application Form. You can also call 448-4800 or 800-238-5434 and we'll be happy to
assist you. Please contact us at least one business day in advance of your desired start date.
Please have the following information available:
• The name and Social Security Number for the main contact on the account.
• The names for everyone else you'll list on the account.
• The new service address (and mailing address if different from the service address).
• Requested start date.
Transferring service
If you're a customer with active service and are moving from one address to another within the
Colorado Springs area, login to My Account and complete a transfer of service request and
let us know when to take the service out of your name at one address and start your service at
your new location. You can also call us at 448-4800 to set up a transfer of service.
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Trash Service Provider

719-633-8709

Internet Providers

•
•
•

Sales: (855) 893-1284
Support: (866) 963-6665
Visit Website

AVAILABILITY 95%
CUSTOMER RATING
63.2% Customer Rating
36.9% recommendation rating according to 30,666 CenturyLink users.

DSL

CUSTOMER
RATING

AVAILABILITY FASTEST
94.9%
SPEED100 mbps

PRICING FOR
10 MBPS
$34.95

$34.95/mo for 10 mbps
•
•
•
•
•
•

10 mbps ↓ and -- mbps ↑
1-year promo rate.
Contract Term: 1 year
AutoPay enrollment required.
Setup: $0 (Free internet activation and modem shipping for self-installation option. Standard tech
installation is $59.99.)
Modem w/ WiFi: $9.99/mo or one-time $99.99

View Details

$44.95/mo for 25 mbps
•
•
•
•
•

25 mbps ↓ and -- mbps ↑
1-year promo rate.
Contract Term: 1 year
AutoPay enrollment required.
Setup: $59.99 (Includes standard tech installation and free internet activation.)
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•

Modem w/ WiFi: $9.99/mo or one-time $99.99

$29.99/mo for 10 mbps
•
•
•
•
•

10 mbps ↓ and 2.0 mbps ↑ w/ a 1024 GB/mo data cap
1-year promo rate. Regular rate is $49.95.
Contract Term: 1 year
Setup: $14.99 (Includes standard shipping of self-install kit. Standard professional installation is $89.99.)
Modem w/ WiFi: $10/mo

View Details
$39.99/mo for 25 mbps
•
•
•
•

25 mbps ↓ and 5.0 mbps ↑ w/ a 1024 GB/mo data cap
1-year promo rate. Regular rate is $61.95.
Contract Term: 1 year
Modem w/ WiFi: $10/mo

View Details
$79.99/mo for 250 mbps
•
•
•
•
•

250 mbps ↓ and 25 mbps ↑ w/ a 1024 GB/mo data cap
1-year promo rate. Regular rate is $151.95.
Contract Term: 1 year
Setup: $14.99 (Includes standard shipping of self-install kit. Standard professional installation is $89.99.)
Modem w/ WiFi: $10/mo

•
•
•

Sales: (844) 246-9494
Support: (800) 934-6489
Visit Website

AVAILABILITY 91%
CUSTOMER RATING
63.2% Customer Rating
39.2% recommendation rating according to 67,824 XFINITY users
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