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Hey There, 

Thank you for signing up! Most people are worried about making a 
mistake when taking on a huge financial and life-changing decision like 
buying a house. If that describes you, you’re in good company. After all, 
it’s normal to worry about major decisions like changing careers, moving 
to a new city, getting married, having a baby and, yes, buying a home. 

The best way to quiet those nagging concerns is to learn more about how 
to avoid the pitfalls. If you're one of these people who is hesitant, you're in 
luck - there are simple steps you can take to overcome your fears and 
become confident that you will make a sound purchase. 

If any questions or concerns arise while reading through this guide, feel 
free to contact me via email at amit@darjirealestate.com or by phone at 
856-856-938-8333.

Good Luck! 
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The actual amount of an afford home may vary depending upon spending habits, 
cost of living in a specific region, and your overall financial health. 
Plan for surprise expenses such as maintenance, any renovations you might want 
to make, and moving costs. On average, it’s safe to allocate around 36 percent of 
your monthly income on housing and various debt payments, such as auto loans 
and student loans. 

When you're buying a home, mortgage lenders don't look just at your income, 
assets, and the down payment you have. They look at all of your liabilities and 
obligations as well, including auto loans, credit card debt, child support, potential 
property taxes and insurance, and your overall credit rating. 

When considering a move to a completely new location, you’ll want to make sure 
it’s right for you. Moving incurs costs there are no way around, causes stress at 
every turn, and will involve saying goodbye to people you’ve grown close to. You 
also have to make sure you know enough about where you’re moving to, and if it’s 
the right path for you to take. 

Ask yourself: 

- Is the cost of living something you can afford?
- Can you continue to partake in the activities you love?
- If you will need a new job once you move, are the career 
opportunities and salary ranges what you’re looking for?

- If you are moving with children, is the education system rated highly?

Budget Wisely 
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What is it?
A down payment is the amount of money you spend upfront to purchase a home 
and is typically combined with a home loan to fulfill the total purchase price of a 
home. In addition your down payment amount, your credit score, credit history, 
total debt and annual income will influence how much of a loan you can qualify for. 

How Much To Save?
The higher your down payment, the lower your monthly mortgage payment will be. 
The amount required for a down payment depends on your loan type. Typically 
you will need to save 3 to 20 percent of the sale price in cash in order to qualify for 
a conventional loan (e.g. 30-year fixed mortgage). Down payments for jumbo 
loans can be as low as 10%. If you put down less than 20 percent on a 
conventional loan, you will most likely have to pay mortgage insurance (either 
private or public depending on the type of loan). 

Down Payment
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The USDA loan is the best-kept secret in the mortgage market. It 
requires zero down, plus credit guidelines are loose. Eligibility is location-
based. Many rural and suburban neighborhoods across the U.S. are 
USDA- eligible. This loan is perfectly suited for first-time and repeat 
buyers, and you don’t have to have a high income to qualify. 

0% - USDa Mortgage

The VA home loan is available to home buyers with eligible military 
experience -- as little as 90 days of service in some cases. This mortgage 
option has no down payment requirement. Plus, no mortgage insurance 
is required, potentially saving buyers hundreds per month. 

0% - VA Home Loan

This loan allows entire households to contribute to the mortgage payment. 
The primary buyer can use income from non-borrowing household 
members to qualify. Income from roommates, boarders, and mother-in-
law units is allowed. This loan requires a small 3% down payment, all of 
which can come from a gift from a family member or other eligible source. 

3% - Home Ready

The Conventional 97 gets its name from its small 3% down payment 
requirement. This program is best for home buyers who would otherwise 
qualify for a standard conventional loan, but don’t want to make a large 
down payment. Fannie Mae and Freddie Mac sponsor the program, 
which makes it widely available nationwide. 

3% - Conventional 97

The FHA mortgage is the go-to program for more than 20% of home 
buyers. It requires a small down payment and is well-suited for 
borrowers with imperfect credit histories or lower income. This is a 
government- sponsored program designed to get more people into their 
own homes. Therefore, guidelines are flexible, and buyers often qualify 
when they thought they could never own a home. 

3.5% - FHA Loan
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Standard conventional loans come with a 5% down feature that not a lot 
of buyers know about. Many assume loans sponsored by Fannie Mae and 
Freddie Mac come with a 20% down requirement, but that’s not the case. 
Ask your lender about the 5% program, and enjoy the benefits of a 
conventional loan without the steep down payment requirement. 

5% - Conventional 95

An 80-10-10 loan, otherwise known as a “piggyback” loan, is a mortgage option 
in which a home buyer receives a first and second mortgage simultaneously: 
one for 80% of the purchase price, and one for 10%. One loan “piggybacks” on 
top of the other. No mortgage insurance is required because the lender 
considers the 10% second mortgage part of the buyer’s down payment.. 

10% - 80-10-10 Loan

You can put just 10% down on a conventional loan, despite the popular 
belief that these loans require 20%. This option requires private 
mortgage insurance (PMI), which is typically very affordable. In many 
cases, opting for PMI is a better strategy than trying to come up with 20% 
down. 

10% - Conventional Loan

Conventional loans come with very low rates, plus no mortgage insurance 
is required when you put 20% down. Conventional loans are sponsored 
by Fannie Mae and Freddie Mac and available at your local lender. 
Conventional loans remain the mortgage of choice for buyers with good 
credit and a healthy down payment. A conventional 20% down loan can 
also be used to buy a second home or investment property. 

20% - Conventional Loan

You can buy a duplex, triplex, or four-plex by making a down payment of 
25% or more. Purchasing a multi-unit home is a great way to get started 
as a landlord, whether you plan to live in one of the units or rent out the 
entire building. Homes with up to four units are eligible for conventional 
lending. 

25% - Investment properties
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What is it?
A credit score (also called a FICO Score, so named for the company that provides 
the score used by most lenders) helps lenders determine their risk in lending you 
money. Your history of paying bills on time and your monthly debts determine 
your credit score, which can range from 300 (lowest) to 850 (highest). A score of 
740 or above is generally considered "very good." 

It's important to note that knowing of all three of your FICO scores (one from each 
of the national credit bureaus) is essential when buying a home. Since you only 
stated one score, I'm assuming that you haven't checked all three. It's very likely 
that your mortgage lender is going to check all three of your FICO scores, so you 
should knows those before applying for your loan. Or worse yet, you may be citing 
a "generic" credit score that your lender probably isn't using to determine your 
credit-worthiness. To be certain how your lender is evaluating you, ask him which 
credit scores he's looking at and what score would qualify you for his best rates. 

Credit Scores
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Lower Interest Rates on Mortgages - Consumers with good 
credit scores are offered the lowest available mortgage rates. 

Rent and Utilities - A good credit score is essential for a renter to 
obtain approval from a landlord. In several cases, a landlord may 
charge a higher security deposit if your pre-approved credit score is 
lower. 
Better Insurance Rates - Consumers with higher credit scores are 
offered the best rates on home and auto policies since they are 
considered less likely to file claims.
Employment - A strong credit history and good score portray an 
individual as diligent, focused, personality traits that transfer well to 
the workplace. 

Importance
Your credit score is very important but it is only one factor in a mortgage 
application. Lenders also consider your income, employment history, your current 
monthly debts, the size of the loan and your down payment. If your credit score 
isn't where you want it to be, you can improve it over time. The most favorable 
mortgage terms are given to those with the strongest credit. 

Additional Benefits
What additional perks does a higher score give you? It’s all about risk. The 
higher the score, the lower the risk, and the better the creditworthiness 
associated with you to pay-off your debt on time and in full. But a good credit 
score grants you more than just saved money on mortgages. 

Credit Scores
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How To Compete?
Be prepared to move fast When houses are selling fast, you’ve got to be faster 
than rival buyers. No buyer can succeed if they don’t pull out all the stops. Do 
your research ahead of time to hone in on exactly what you’re looking for. Buyers 
should check out houses in their target neighborhood four-to-six months in 
advance. Hire a local realtor expert who can prepare you for what homes will cost. 
That way, when you do find that dream home, you’ll feel comfortable making an 
offer that will be taken seriously. 

Have Your Finances In Order

Unless you’re paying cash, you’ll need to demonstrate to the seller that you’ll be 
able to seal financing and close on time. Get pre-approved—not pre-qualified—for 
a mortgage in advance. Even the type of mortgage may affect seller perceptions. 
A low-down-payment FHA loan, for example, may lead sellers to assume the 
buyer has less-than-excellent credit and may not be able to close when the time 
comes. Have all your paperwork in order, and be ready to document the funds 
you’ll use for your down payment. 

Make The Seller's Life Easy
You don’t have to pay cash or even offer the highest price to win the deal. Be an 
easy customer. Show the buyer you’re serious by scheduling a home inspection 
immediately, no later than a week after agreeing on a price.  You may want to hire 
separate inspectors to check for radon, lead, asbestos, carbon monoxide or 
termites. If the home is older, or the home inspector raises flags, you may want to 
consult a structural engineer. After your inspection, present the reports to the 
seller. He or she may agree to fix these items, give you money to repair them 
yourself or offer to sell you the home "as is.” 

Competiton
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How will you know your agent has your best interest at heart? The primary reason 
buyers need a buyer’s agent is to ensure that their interests come first. Listing 
agents are, by definition, representing the interests of sellers. Using a buyer’s 
representative means a real estate professional will have a trustworthy 
relationship with you, as a buyer. The right agent can help you buy your dream 
house or sell your existing home quickly. The wrong agent can botch the 
transaction, leaving you with egg on your face and nowhere to call home. 

This relationship includes: 

Choosing The 
Right Agent

Communication skills are critical in a good buyer’s agent, as they will 
be the communication between you and the potential seller or seller’s 
agent. You will need this during negotiations and for any possible 
offers made on your home.
Negotiation skills to actively negotiate price and terms as well as 
assisting in property inspections and providing advice for 
improvements and repairs. A good agent will be in the buyer’s corner 
throughout the entire home buying process.
Local market data helps determine the price of your home. You’ll want
an agent that has current market knowledge of your surrounding 
neighborhood so that they provide the most accurate and attractive 
price to home buyers.
Research shows that 90% of home buyers start their search online. 
Therefore, your real estate agent should be online as well. A real 
estate agent that is interested in being found will be on multiple social 
media sites like Youtube, Instagram, and Facebook. 
There are many real estate agents that do the absolute minimum to 
stay a real estate agent. If your real estate agent is serious about their 
career, they will do what they can to further their education and 
expertise by obtaining one or more designations or certifications.
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As you can see, there are many steps to take in order to avoid those 
common fears of home buyers. Whether you are a buyer or seller, 
everyone has fears surrounding real estate transactions -- known and 
unknown.  

My advice to you is to stay positive and be in control of your financial 
goals. Don’t get discouraged if you don’t win the bid. Keep a level head 
and know that there will always be another house. Majority of times 
when a client loses a house in a bidding war, they end up buying 
something they like even more in the end. 

If you are preparing to buy a home, I can help educate and prioritize your 
home buying needs with one goal in mind: to get you your dream house 
at the best possible price. My advice and knowledge come from working 
with one of the top realty organizations in the area, Long & Foster Real 
Estate. Feel free to contact me via phone at 856-938-8333 or 
amit@darjirealestate.com if you’d like to chat further. 

Thank you and have a great day! 
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