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Hey There, 

Welcome to your 2019 Home Selling Checklist. Thanks for signing up! I 
look forward to sharing with you some industry leading tips and secrets to 
get the most value for your home’s sale. 

Your home is without a doubt one of your biggest assets. I’m here to 
guide you through the process of getting you the best return on money 
spent for small repairs and home improvements. 

Before investing in any repairs, I advise that you properly assess the 
home improvement plan to determine what repairs will bring in the most 
return value. A lot of factors play a hand, and I’d hate to see you invest 
time and money into unpromising areas that may not need to be worked 
on based on your local market, home’s condition, age, and location. 

If any questions or concerns arise while reading through this checklist, 
feel free to contact me via email at amit@darjirealestate.com or by phone 
at 856-938-8333. 

Good Luck! 
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Which Repairs Bring 
in the Most Return?
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When selling your home, it’s a common mistake to try and update the 
entire house in order to upsell. However, I advise against this. It is much 
better to do little things that don’t cost you much, but will still get you a 
little more for your house. 

For example, rather than replacing the carpet, shampoo it. Instead of re- 
tiling your floor,  just do touch ups where needed. Complete replacement 
is necessary if there is a potential of home inspection failure.

Below is a chart that can help you find out what home improvement 
projects will help you upsell and what is not as important to do. They are 
listed in order of highest to lowest returns on investment. 



Lighten & Brighten
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A big improvement you can make to your home that will help 
immeasurably is to lighten and brighten it up. Prospective buyers want 
space and comfort as they look at your house. Adding bright lights to 
small spaces can make them appear larger, while adding soft light to 
empty spaces can create a feeling of warmth and coziness. Here a 
few ways you can lighten and brighten your home. 

Clean the inside and outside of all your windows

Polish all the light bulbs and light fixtures in your home

Keep your curtains and blinds open to make use of natural light

Polish woodwork, metal, brass, and glass

Make sure all outdoor lighting works 

Install new window treatments if yours are damaged

Prune trees and trim hedges in order to let in more natural light

Repair any sticky windows so they can all open easily

Use the brightest light bulbs possible in your lamps and light fixtures

At night, turn on all outdoor lighting



Clean & Declutter
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When selling your house, it’s important that prospective buyers are 
able to imagine themselves in your home. That’s hard to do if your 
house is filled with extensive clutter. Make sure to thoroughly clean 
your home before you put it on the market, and keep it that way while 
it’s being shown to potential buyers. Here’s a quick checklist to help 
you out: 

Organize closets and storage rooms

Polish the wood, metal, brass, and glass 

Remove the dust from your window sills and furniture

Make sure the stairways and corridors and clutter-free

Get rid of any odors

Remove any clutter on the front or back porches and yards

Carefully clean the entryway

Clean the cabinets in the bathroom and kitchen, organize shelves

Make sure all doors, cabinets, and drawers can open easily

Remove appliances from the kitchen to give it more spaciousness



Landscape
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Step 1 of the home selling process is to convince buyers to take look 
inside your home. What’s the best way to accomplish that? Curb appeal. 
I advise my clients to invest a small amount into landscaping touch ups 
that’ll attract buyers to the exterior appearance of their home. A good- 
looking lawn will substantially increase your home’s value. 

Mow, trim, fertilize, and hydrate your lawn

Edge the lawn and secure fences

Remove dead or dying plants and flowers

Thoroughly weed flower beds

Power wash the deck

Prune trees and bushes

Rake fallen leaves

Keep trash area clean and neat

Replace the welcome mat at the doorway

Remove moss and weeds from walkways and driveways



Stage Your Home 
For Sale
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Staging your home properly is the secret to selling fast. With the right 
steps, you’ll notice a huge increase in higher quality buyers. I’d be more 
than happy to assist you in the process of adding any final touches to 
stage your home in the best manner possible. This usually entails 
moving some furniture or even renting new furniture to showcase your 
home as beautiful as possible. I’ve noticed that empty houses are harder 
to sell since buyers don’t find it easy to picture themselves in a vacant 
home.  

Set flowers, potpourri, and other small touches throughout your home

Turn on relaxing music

Open up all the drapes to let sun in

If it's cold outside, put that fireplace to work

Air fresheners are a must in the kitchen and bathrooms

Stage the dining room table as if company were coming

Fill any blank wall space with neat artwork

Add in new towels to the bathroom

Store away any personal photos, trophies or possessions

Clean up the garage, tidy up tools, organize other equipment



Conclusion
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As you can see, most of these results fall under the category of small 
improvements, which essentially have the biggest impact on the overall 
value of your home. I’ve seen homeowners make big changes such as 
adding additional rooms-whether that be a bedroom or bathroom- only to 
find out that they barely recoup their investment when it’s time to sell. 

Keep in mind that home buyers want to fulfill a wish list, not a to-do list. If 
they see several projects that require repairs, the chances of them 
buying decreases significantly. Most often, it isn’t one big issue that turns 
buyers away, but a lot of small issues that add up in the bigger picture 
and make it harder for them to make the big decision. 

If you are preparing to sell your home, I can help identify and prioritize 
any home improvement projects with one goal in mind: increase the 
sellability and selling price of your home. My advice and knowledge come 
from working with one of the top realty organizations in the area, Long & 
Foster Real Estate. Feel free to contact me via phone at 856-938-8333 or 
amit@darjirealestate.com if you’d like to chat further. Thank you and 
have a great day! 
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