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RECENT SALES BY THE STYRING TEAM

JOHN AND JANE,

Buying and selling in Ewa Beach is a complex and personal endeavor. Every client deserves the full service and attention
that only our team of experts will consistently provide. We'd love for you to be another one of our success stories.
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3 2 1,594 Sold for 1 1 676 Sold for
Beds Baths Sq.Ft. | $1,460,000 Bed Bath Sq. Ft. $540,000
Sold for $10k over asking in under 2 weeks! Sold for $15k over asking in under a week!
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WHAT DOES
RECORD-LOW HOUSING
MEAN FOR YOU

The real estate market is expected to do very well in 2021, with

mortgage rates that are hovering at historic lows and forecasted

by experts to remain favorable throughout the year. One

challenge to the housing industry, however, is the lack of homes
available for sale today. Last week, the National Association of

Realtors (NAR) released their Existing Home Sales Report,

which shows that the inventory of homes for sale is currently

at an all-time low.

MONTHS INVENTORY OF HOMES FOR SALE

WHAT DOES THIS MEAN FOR YOU?

2011 - Today

9.5
o5 IF YOU'RE A BUYER

75 Be patient during your home search. It may take time to find a home you love.

Once you do, however, be ready to move forward quickly. Get pre-approved for

6.5 a mortgage, be prepared to make a competitive offer from the start, and know
o5 that a shortage in inventory could mean you'll enter a bidding war. Calculate

: Jjust how far you're willing to go to secure a home and lean on your real estate
45 proFessional as an expert guide along the way.
35
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IF YOU’'RE A SELLER

1.5

Jandl Jand2 Jand3 Janl4 Jand5 Janlé Jand7 Janl8 Janl9  Jan.20 Realize that, in some ways, you're in the driver’s seat. When there’s a shortage
of an item at the same time there’s a strong demand for it, the sellerisin a
good position to negotiate the best possible terms. Whether it’s the price,
moving date, possible repairs, or anything else, you'll most likely be able to

request more from a potential purchaser at a time like this - especially if you

“Total housing inventory at the end of December totaled 1.07 million
units, down 16.4% from November and down 23% from one year ago (1.39
million). Unsold inventory sits at an all-time low 1.9-month supply at the have multiple interested buyers. While you generally have the upper hand in
current sales pace, down from 2.3 months in November and down from

the 3.0-month figure recorded in December 2019.” - NAR

this situation, it’s good to keep in mind not to be unreasonable, as presenting
too high of demands can also push away a potential buyer.

Joe and Jane,
The housing market is expected to remain strong throughout 2021. Know what that means for you, whether you’re buying, selling, or doing both.
Give us call today to discuss your real estate goals and how we can help you navigate the current market to help you get there.

FIVE-STAR ZILLOW TESTIMONIAL r %

"Lisa is incredibly knowledgeable and helpFul. She really makes sure you are comfortable the entire way through and is
genuinely committed to making sure you are happy with your purchase. She works really hard to be available and made

me and my wife feel very loved and cared for the whole way. You will be in good hands with Lisa!"

- Natalia and Todd M.

REAL ESTATE ACTIVITY - MARCH 2021

OCEAN POINTE _ L s

John and Jane,
In today’s fast-paced market, we want you to be informed and well-equipped with the knowledge and resources needed to make a decision that’s best for

your family. With interest rates low, houses are going quickly, making it a seller’s market. Call us today at 808.381.2750 or 808.381.5857.

OCEAN POINTE HOMES FOR SALE

STATUS STREET NAME BEDS BATHS EST. SQ. FT. LIST PRICE
Active Kaipu Street 3 2/0 1,300 $730,000

OCEAN POINTE HOMES IN ESCROW

There are 13 Ocean Pointe homes currently in escrow

OCEAN POINTE HOMES SOLD IN THE LAST 30 DAYS

STATUS ADDRESS BEDS BATHS EST.SQ.FT.  LIST PRICE SOLD PRICE  SOLD DATE
Sold  91-1101 Kaiko Street 4 71 2,305 $875,000 $903,000 02/23/21
Sold  91-1100 Kaimalie Street 3 71 1,809 $799,000 $819,000 02/16/21
Sold  91-1112 Kaiopua Street 3 2”1 1,639 $800,000 $825,000 02/11/21
Sold  91-1022 Kaiapele Street 4 2”1 2473 $825,000 $829,000 02/11/21
Sold  91-1116 Kaimalie Street 4 3/0 1676 $859,000 $870,000 02/10/21
Sold  91-1115 Kaipu Street 3 2/0 1,405 $700,000 $730,000 02/04/21
Sold  91-1013 Kaiopua Street 4 3/0 1737 $745,000 $770,000 02/04/21
Sold  91-1150 Kaipu Street 4 2”1 1,803 $850,000 $876,000 02/04/21
Sold  91-1023 Kaihi Street 3 71 1,288 $745,000 $775,000 02/03/21
Sold  91-1015 Kaihohonu Street 4 71 1,803 $875,000 $875,000 01/29/21
Sold  91-1031 Kai Loli Street 4 71 2,120 $850,000 $875,000 01/29/21
Sold  91-1081 Kai Weke Street 4 3/0 2,042 $975,000 $1,075,000 01/27/21
Sold  91-1012 Kaikane Street 4 3/0 1,719 $890,000 $915,000 01/26/21

©2021 All Rights Reserved. The information contained herein has been obtained through sources deemed reliable by Hawaii Realty International, but cannot be guaranteed for its accuracy. Data pulled from the HiCentral MLS on February 25th, 2021.
We recommend to all prospective buyers that any information, which is of special interest, should be obtained through independent verification. Michael Styring, Lisa Styring and Hawaii Realty International are in no way affiliated with the Ocean Pointe
community, nor is this a solicitation or advertisement for Ocean Pointe. =

WELCOME TO THE NEWEST MEMBERS OF THE STYRING TEAM

We're happy to announce our recent additions to the team, Steven Harman and Yee Vong.

Steven is our newest Realtor® to join the Styring team. A former tour helicopter
pilot based out of Honolulu, he has a unique familiarity with the beautiful island
of O'ahu. Steven is no stranger to serving people who are in need and brings a
high level of vigor, integrity and work ethic to his work in real estate, educating

his clients on their options in a sometimes complex housing landscape.

Yee Vong joins us as our new executive assistant. An O’ahu native, Yee combines
years of experience managing high-stakes events and services with her special

passion for Hawaii real estate. Yee applies her experience towards keeping every

Styring Team transaction on-track and successful.

www.HawaiiRealtylnternational.com




