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Hello &
Welcome

Dealing with the sale of a property after the loss of a loved one can be a
challenging and emotional process. As real estate agents, we understand the
sensitivity and complexity involved, and we are committed to providing
support throughout the entire journey.

This guide is designed to equip you with the knowledge, resources, and
assistance necessary to navigate probate real estate sales confidently and
compassionately. Whether you are experienced in this field or new to probate
sales, we hope you will discover valuable insights and practical guidance here.

Thank you for trusting us with this significant venture. We are here to provide
you with unwavering support every step of the way.

Valerie Beausoleil 
Broker / Owner

336-810-7030

Beausoleil Realty Group
R E A L  E S T A T E  C O M P A N Y

BEAUSOLEIL REALTY GROUP | 336-810-7030
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Our
Commitment 

We provide compassionate guidance during probate real estate sales,
offering support with empathy and sensitivity throughout the
process.

Our team has the expertise and knowledge required for probate sales,
staying updated on laws, regulations, and market trends for
successful transactions.

We promise transparent communication, keeping you informed,
answering questions promptly, and providing honest advice during
the probate sale.

We offer personalized support for probate sales, tailoring our
approach to meet the unique needs and goals of executors, heirs, and
potential buyers.

We are your dedicated advocate, committed to protecting your
interests and achieving the best results in probate real estate sales
through effective negotiation and hard work.
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Meet 
Our Team

SABRINA BERGMANN
REALTOR®

Helping clients navigate the real estate market.
Saving our clients tons of time and money on the
road to their new homes.

CLAUDIA CLEMENTE
Transaction Coordinator

Ensuring our clients have a smooth buying and
selling transaction experience.

JEN GARZA
REALTOR®

Local real estate expert getting clients' homes sold
with competitive pricing and finding the right buyers
to get your home sold.

VALERIE BEAUSOLEIL
REALTOR® / Broker / Owner

Founder and broker-in-charge of Beausoleil Realty
Group, known for delivering expert guidance with
integrity, heart, and a deep commitment to
community.
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About
Us
At Beausoleil Realty Group, we view real estate transactions as more than
mere transactions; they are significant life events that merit personalized
attention, expertise, and care. With a strong dedication to excellence and a
love for assisting our clients, we have become trusted advisors in the real
estate field.

Our team consists of skilled professionals committed to surpassing your
expectations throughout the buying or selling process. Armed with extensive
knowledge and a deep understanding of the local market, we are well-
prepared to navigate even the most intricate real estate transactions
confidently and smoothly.

What distinguishes us is our unwavering focus on our clients' needs.
Recognizing that each client is unique, with distinct goals, preferences, and
concerns, we take the time to listen attentively, communicate openly, and
customize our approach to meet your specific requirements and ambitions.

Whether you are a first-time homebuyer, a seasoned investor, or handling
probate real estate sales complexities, we are here to offer you the assistance,
guidance, and expertise necessary to reach your real estate objectives. From
creating tailored marketing strategies to negotiating optimal deals, we are
dedicated to supporting your success.

At Beausoleil Realty Group, our aim is straightforward: to deliver outstanding
outcomes and surpass your expectations each step of the way. We are
privileged to be part of your real estate journey and eagerly anticipate serving
you with integrity, professionalism, and commitment.
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Understanding
Probate Sales
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Probate is a legal process that occurs after an individual's passing. It establishes a
framework for handling the deceased's affairs, ensuring the orderly distribution of
their assets, and bringing closure to their loved ones. This court-supervised process
involves several key elements to fulfill the deceased's wishes and address any
outstanding obligations.

Following someone's passing, their estate, comprising property, possessions,
and financial assets, must be managed and distributed according to their
wishes or state laws if there is no will. Probate serves as the legal avenue for this
distribution.
During probate, the court appoints a representative, often known as an
executor or personal representative, to manage the estate. This person is
responsible for tasks such as asset valuation, debt payments, and asset
distribution to beneficiaries or heirs.
Probate validates the deceased's will, if available, ensuring its legal compliance
and addressing any challenges to its validity. This process secures that the
deceased's wishes are honored within legal boundaries.
Creditors and interested parties are notified of the deceased's passing during
probate, allowing them to claim any outstanding debts from the estate. The
executor handles these claims and settles debts and expenses using estate
assets.
Once debts are paid, remaining assets are distributed to beneficiaries or heirs as
per the will or state laws if no will exists. The court oversees this distribution to
ensure fairness and legal compliance.

In essence, probate plays a crucial role in managing the deceased's affairs,
protecting creditors' interests, respecting the deceased's wishes, and providing
closure to loved ones, despite its complexity and time-consuming nature.

What Is Probate?
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6  Steps of Probate
01 Appointment of Executor or Personal Representative

The court designates an executor or personal representative to
oversee the estate of the deceased individual. This appointed person
is tasked with collecting the deceased person's assets, settling debts
and taxes, and allocating the remaining assets to the beneficiaries.

02 Validation of the Will
If a deceased individual has a valid will, the court confirms its
legitimacy and checks that it complies with legal standards. In case
there are disputes or objections regarding the validity of the will, the
court may need to address these matters before moving forward
with probate.

03 Inventory of Assets
The executor or personal representative creates a list of the deceased
individual's assets, such as real estate, bank accounts, investments,
personal belongings, and other items. This inventory acts as a
documentation of the estate's worth.

04 Notification of Creditors
The executor or personal representative informs creditors and other
relevant parties about the individual's passing and the beginning of
probate procedures. Creditors are given a set period to file claims for
any debts owed to them from the estate.

05 Payment of Debts and Taxes
The executor or personal representative utilizes the estate's assets to
settle any unpaid debts, taxes, or administrative costs. This process
may include selling assets, liquidating investments, or utilizing cash
reserves from the estate.

06 Distribution of Assets
After settling all debts and expenses, the remaining assets are
distributed to the beneficiaries based on the will's terms or the laws
of intestacy. The court supervises this procedure to guarantee
compliance with both the law and the deceased individual's desires.
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Role of Estate Agent
Real estate agents are essential in assisting with probate sales, offering valuable
expertise and support every step of the way. With their in-depth understanding
of local markets and real estate regulations, along with their adept negotiation
abilities and wide network of resources, they serve as crucial allies for executors
and beneficiaries navigating the intricacies of probate transactions.

Key Responsibilities of a Real Estate Agent

01 Market Analysis and Pricing
Real estate agents perform in-depth market analyses to ascertain the fair
market value of probate properties. They evaluate elements like location,
property condition, and recent comparable sales to set a suitable listing
price. This approach ensures that properties are priced competitively to
entice potential buyers while optimizing returns for the estate.

02 Marketing and Promotion
Real estate agents develop and execute effective marketing
strategies to promote probate properties. They leverage online listing
platforms, social media, and targeted advertising campaigns to
reach a wide audience. Additionally, agents organize open houses
and property viewings to showcase the property's features and
generate interest from potential buyers.

03 Negotiation and Transaction Management
During the probate sale procedure, real estate agents act as adept
negotiators, representing their clients to secure advantageous terms and
conditions. They handle offer negotiations, manage counteroffers, and
supervise the transaction from agreement to closure. Agents guarantee
the accurate completion of all essential paperwork and assist clients in
navigating the legal aspects of the sale.

04 Communication and Liaison
Real estate agents keep communication open with executors,
beneficiaries, attorneys, and other individuals engaged in the probate
process. They offer frequent updates on the sale's progress, handle
inquiries and worries, and provide advice and assistance to clients at
every stage. Acting as intermediaries, agents facilitate a seamless and
transparent probate sale process for all parties involved.
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Death Certificate: Obtain multiple certified copies of the deceased
individual's death certificate. 

Original Will (if applicable): Locate and secure the original copy of the
deceased individual's will. 

Documentation
Checklist

Inventory of Assets: Compile a comprehensive inventory of the
deceased individual's assets, including real estate properties, bank
accounts, etc.

Financial Records: Gather all relevant financial records, including bank
statements, investment accounts, retirement accounts, tax returns, and
insurance policies. 

Debts and Liabilities: Document any outstanding debts or liabilities owed
by the deceased individual, such as mortgages, loans, credit card debts,
and unpaid bills.

Executor Appointment Documentation: This may include a letter of
acceptance or a court order appointing the executor.

By using this checklist and gathering and organizing all necessary
documentation, you can simplify the probate process and assist in the
systematic management of the deceased individual's estate.

Beneficiary Information: Obtain contact information for all beneficiaries
named in the will or entitled to inherit under intestacy laws if there is no will. 

Legal Documentation: Consult with an attorney to ensure that all
necessary legal documentation is prepared and filed correctly.

Real Estate Documents: Gather deeds, titles, and other relevant
documents for any real estate properties owned by the deceased
individual.

Court Forms and Filings: Complete and file all required court forms and
documents with the probate court.

Communication Records: Maintain detailed records of all
communications related to the probate process, including emails, letters,
and phone calls with beneficiaries, creditors, attorneys, and other parties
involved.

Probate Court Orders and Notices: Keep copies of all probate court
orders, notices, and correspondence received from the probate court. 
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Legal and Ethical
Considerations
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01 Property Condition Disclosures
In probate sales, sellers must disclose property conditions, including
defects, damages, environmental hazards, repairs, and other material
facts affecting value or desirability to potential buyers.

02 Legal Disclosures
Sellers in probate sales must disclose legal issues affecting the
property such as zoning restrictions, easements, liens, or pending
legal actions. Clear disclosures aid buyers in making informed
decisions and reduce the risk of legal disputes.

03 Seller's Knowledge Disclosures
Sellers, including estate executors, must disclose any information
that could significantly influence a buyer's decision. This includes
known defects or hazards not easily visible during inspection.
Honesty and transparency are crucial in such disclosures.

04 Compliance with Local Laws
In probate sales, disclosure requirements vary by state and local laws.
Sellers, executors, and agents must understand and adhere to these
rules to avoid legal consequences.

Disclosure
Requirements
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Court Approval 
& Oversight

In probate sales, court approval and oversight play a vital role in ensuring fairness,
legality, and transparency throughout the process. This oversight is crucial as
probate courts supervise estate administration, including real estate asset sales, to
safeguard the interests of heirs, beneficiaries, creditors, and other stakeholders.

The probate process typically commences with the submission of an initial
probate petition to the court, aiming to appoint an executor or personal
representative to handle the estate, including real estate sales. Prior to selling
assets, the executor must request court approval by submitting a petition with
supporting documentation justifying the sale, such as financial constraints or the
need to distribute assets to beneficiaries.

Upon petition submission, all interested parties like heirs, beneficiaries, and
creditors must be notified to review the proposed sale and raise any objections.
The court then assesses the petition, taking into account factors like property
value, market conditions, and impact on beneficiaries, before issuing an order
approving the sale if it aligns with the estate's best interests.

During probate sales, the court oversees fairness and legal compliance. The
executor provides updates on offers and negotiations. Appraisals may be needed for
fair market value. Court approval aims to protect all parties, ensure transparency,
and fair estate administration.
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Probate Sale Tips
Understand the Probate Process: Clients should familiarize
themselves with the probate process and their role within it. Whether
selling or buying property from an estate, having a basic
understanding of how probate works can help manage expectations
and facilitate smoother transactions.

Seek Professional Guidance: Given the legal complexities involved in
probate sales, clients should consider seeking professional guidance
from real estate agents specializing in probate transactions or legal
professionals with expertise in estate law. These professionals can
provide invaluable insights and assistance throughout the sale process.

Review Disclosure Requirements: Both sellers and buyers should
carefully review disclosure requirements specific to probate sales.
Sellers must disclose any known issues or defects with the property,
while buyers should thoroughly review these disclosures to ensure they
have a comprehensive understanding of the property's condition
before making a purchase.

Communicate Effectively: Open and transparent communication
between clients, their real estate agent, and any other involved parties
is crucial in probate sales. Clients should feel comfortable expressing
their concerns and asking questions, while also staying informed about
important updates and developments regarding the sale.

Be Patient and Flexible: Probate sales can often take longer to finalize
compared to traditional real estate transactions. Clients should
maintain patience and flexibility throughout the process,
understanding that delays and complications may arise due to legal
requirements, court approval, or other factors beyond their control.

Stay Organized: Keeping thorough records and documentation
related to the probate sale is essential for both sellers and buyers.
Clients should maintain organized files containing important
paperwork, correspondence, and agreements to ensure a smooth and
efficient transaction process.
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Navigating the 
Sales Process
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Realistic Expectations
The executor consults a real estate agent to assess the market worth.

Week 1 - 2:  Initial Consultation and Assessment 

The agent evaluates the property.

Discuss the timeline, goals, and expectations for the probate sale.

Prepare the property for sale.

Week 3 - 6:  Property Preparation and Marketing

Develops a comprehensive marketing strategy.

Property is listed on the market, and showings are scheduled.

Executor or personal representative reviews and evaluates offers.

Week 7-10:  Offer Review and Negotiation

Negotiations may occur between the seller and buyers to finalize
terms.
Parties enter into a purchase agreement, and earnest money deposits
may be collected.

Executor or personal representative submits the accepted offer and
purchase agreement for court approval.

Week 11-14:  Court Approval 

Court reviews the proposed sale.

Order is issued authorizing the executor or personal representative to
proceed.

Parties work with legal representatives, escrow agents, and title
companies to prepare for the closing process.

Week 15-18:  Closing Process

Remaining contingencies are addressed.

On the agreed-upon closing date, the property sale is completed.

The executor or personal representative ensures that all necessary
documentation is completed and filed.

Week 19+:  Post-Sale Follow-Up

Any remaining tasks are addressed.

Parties reflect on the successful completion of the probate sale
process.
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Pricing Strategy

Market
Conditions
Analysis

Before setting a listing price, assess the local market
conditions including supply and demand, economic
patterns, and interest rates. Analyzing market data helps
sellers understand competition and pricing trends to set a
competitive price for their property.

Comparable
Sales
Evaluation

Unique
Features and
Consideration
s

Maximizing
Return

Determining a property's listing price involves comparing it
to recently sold similar properties, known as "comps."
Factors like size, location, condition, and amenities are
considered to set a competitive price within the market.

Sellers should consider unique property features like
condition, historical significance, and renovation potential
when pricing to attract interested buyers, alongside market
conditions and comparable sales.

Setting the right listing price based on market conditions,
comparable sales, and unique features can attract buyers
and maximize returns. Competitive pricing generates
interest and multiple offers, while overpricing can deter
buyers and lead to longer selling times and lower prices.

In conclusion, determining the pricing strategy for a probate sale requires
careful analysis of market conditions, comparable sales, and unique property
features. By setting an appropriate listing price based on these factors, sellers
can attract potential buyers and maximize their return on the property,
ultimately achieving a successful and satisfactory outcome in the probate sales
process.
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Negotiating Offers
Negotiating with potential buyers is a vital part of the probate sales process,
demanding thoughtful planning and a strategic approach. Providing guidance
on handling negotiations empowers sellers to make well-informed choices and
secure positive results in their property sale.

01 Evaluate Offers Thoroughly
When reviewing offers from potential buyers, evaluate factors like
offer price, terms, contingencies, and buyer considerations. Compare
these against your priorities to assess offer strength and suitability.

02 Counteroffers and Negotiations
Sellers can counteroffer to adjust terms like price or contingencies.
Effective negotiation involves open communication, flexibility, and
focusing on mutual interests for a mutually beneficial agreement.

03
Navigate Contingencies and Special Considerations
Sellers should review and address buyer's contingencies like
financing, inspections, and property sale during negotiations.
Collaboration with real estate agents and legal advisors can assist in
navigating complexities and making informed decisions.

04 Maintain Communication and Transparency
Maintaining open communication and transparency is crucial in
probate sales negotiations. Regularly updating potential buyers, real
estate agents, and other parties helps build trust and ensure
smoother negotiations.

05 Seek Professional Guidance
Navigating negotiations in probate sales can be complex. Seek
guidance from experienced professionals like real estate agents and
legal representatives to navigate negotiations effectively.
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When selling a property in a probate sale, it's
essential to comprehend your legal duties and
obligations to guarantee a seamless and legally
compliant transaction. Specific responsibilities
must be met to safeguard your interests and
adhere to laws and regulations:

Understand disclosure requirements, which
involve providing potential buyers with
accurate and complete information on any
known defects, damages, or property issues.
Transparency is crucial to minimize future
disputes or legal complications.

Adhere to probate court orders by obtaining
court approval for the property sale,
submitting necessary documentation, and
following court instructions closely.

Fulfill fiduciary duties by acting in the estate's
and beneficiaries' best interests. Seeking
professional advice and complying with legal
requirements specific to probate sales in your
area are vital.

By fulfilling these obligations and seeking
guidance from legal and real estate professionals
experienced in probate sales, you can confidently
navigate the process and ensure a successful
outcome.

Legal Obligations
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Preparing for Closing
Gather Necessary
Documentation
Gather all sale-related
documentation like purchase
agreement, title papers, property
disclosures, and inspection reports
to streamline the closing process
and prevent delays.

Coordinate with Legal
Representatives
Partner with legal representatives
such as probate and real estate
attorneys to assist with closing
preparations. They provide guidance
on paperwork, review documents, and
ensure legal compliance for a smooth
closing process.

Address Outstanding
Contingencies
Before closing, resolve
contingencies like inspection issues
and financing to ensure a smooth
closing process.

Coordinate with Escrow
and Title Companies
Coordinate with escrow and title
companies for closing. Provide
required documents, stay in
communication, and address any
concerns during the process.

Review Closing
Documents
Review all closing documents from
escrow and title companies before
the closing date, including
settlement statement, deed,
transfer documents, and related
paperwork. Verify accuracy and
adherence to purchase agreement
terms before signing.

Prepare for Funds
Disbursement
Prepare for fund disbursement at
closing by coordinating with the
escrow company on transfer
logistics and specifying how you
want to receive sale proceeds.
Inform all involved parties,
including creditors and
beneficiaries, about the
disbursement process and timing.
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Closing the sale is the final step in the probate sales process, resulting in the transfer of
ownership from the estate to the buyer. This phase entails crucial tasks and
considerations that sellers should keep in mind for a seamless and prosperous
transaction:

As the closing date nears, sellers must ensure that all essential documentation is
complete and finalized. This includes contracts, agreements, disclosures, and
necessary legal paperwork.
Collaboration with legal representatives and real estate agents is key to reviewing
and signing the required documents, addressing any lingering issues promptly.
Coordination with involved parties like the buyer, their legal representatives,
escrow agents, and title companies is vital for efficient handling of the closing
process.
Addressing and resolving any outstanding contingencies outlined in the purchase
agreement, such as financing, inspections, or appraisals, is crucial before the
closing.
Gathering essential documentation like property records, keys, and utility
information, and ensuring the property meets agreed-upon conditions before the
closing date is necessary.
Attending the closing meeting, either in person or remotely, reviewing and signing
the final closing documents, including the deed, is a standard procedure for sellers.
After all parties sign the required documents and funds are disbursed, the sale is
finalized, and ownership is transferred to the buyer.
Sellers should ensure they receive the proceeds as agreed upon, settling any
outstanding debts or expenses related to the property from the sale proceeds.

Closing the Sale
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Frequently Asked
Questions
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FAQ
What is probate and why does it matter in real estate?
Probate is the legal process of managing a deceased person's estate,
including asset distribution and debt settlement. In real estate, probate
ensures proper and legal property transfers post-death.

01

02 How long does the probate process typically take?
The duration of the probate process varies depending on factors such
as the complexity of the estate, state laws, and any disputes that may
arise. It can take several months to several years to complete.

03 Are probate sales different from traditional real estate sales?
Yes, probate sales involve properties owned by deceased individuals
going through probate court, with additional legal requirements
compared to regular real estate transactions.

04 What are the advantages and disadvantages of buying a
property through probate?

Advantages include potential opportunities for acquiring properties at
below-market prices and the possibility of negotiating flexible terms.
Disadvantages may include longer closing times and uncertainty
regarding property condition and title issues.

05 Can I finance a property purchased through probate?
Yes, buyers can typically finance probate properties through traditional
mortgage lenders. However, lenders may have specific requirements
and procedures for financing probate sales, so it's essential to consult
with a knowledgeable lender familiar with probate transactions.
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FAQ
How does probate affect property taxes on inherited real
estate?

Inherited real estate may undergo a reassessment for property tax
purposes after probate, potentially resulting in changes to the property
tax amount.

06

07 Can I sell a property in probate before the probate process is
complete? 

t's possible to sell a property in probate before the process is complete,
but specific legal procedures and court approval may be required
depending on the jurisdiction and circumstances.

08 What happens if there are multiple heirs to a probate property?

If there are multiple heirs to a probate property, they must agree on the
sale terms and distribution of proceeds. Court approval may be
necessary if disputes arise.

09 Are there any tax implications associated with probate
property sales? 

Yes, probate property sales may have tax implications, including capital
gains taxes or estate taxes. Consultation with a tax professional is
recommended for personalized advice.

10 How can I determine if a property is subject to probate?
Properties subject to probate are typically owned by deceased
individuals and may be identified through public records, such as
probate court filings or notices of estate administration
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Probate Sale
Glossary
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Administrator: 
A person appointed by the court to manage
and distribute the estate of a deceased
individual who died without a will (intestate).

Beneficiary: 
An individual or entity designated to receive
assets or property from a deceased person's
estate as outlined in a will or through
intestate succession.

Contingency: 
A condition specified in a purchase
agreement that must be met before the sale
can be completed, such as obtaining
financing or satisfactory home inspections.

Deed: 
A legal document that transfers ownership
of real estate from one party to another.

Executor: 
A person named in a will who is responsible
for managing and distributing the estate of
a deceased individual according to the
terms of the will.

Fiduciary Duty: 
The legal obligation of a trustee, executor, or
administrator to act in the best interests of
the estate and its beneficiaries.
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Intestate: 
The condition of dying without a valid will in
place, resulting in the distribution of the
deceased person's assets according to state
law.

Market Value:
The estimated price at which a property
would sell in the current market, based on
factors such as location, condition, and
comparable sales.

Probate: 
The legal process by which a deceased
person's estate is administered, including
the distribution of assets and payment of
debts.

Property Condition Disclosure:
A document provided by the seller that
discloses any known defects, damages, or
issues affecting the property's condition.

Title:
The legal right to ownership of a property,
evidenced by a deed or other legal
document.

Title Search:
An examination of public records to
determine the legal ownership of a property
and uncover any encumbrances, liens, or
other issues affecting the title.
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Valerie Beausoleil

Sabrina Bergmann

Jen Garza

"Valerie made the process of buying our
NEW home so much less stressful than
we expected. She explained every step
clearly and kept us updated the whole
way. We always felt like she had our best
interest in mind."

"From start to finish, Sabrina was
professional, approachable, and detail-
oriented. She anticipated our questions
before we asked them and kept
everything moving smoothly right up to
closing."

"Working with Jen felt easy. She’s
organized, quick to respond, and really
knows the local market. We always felt
confident having her in our corner."

Client
Testimonials
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Thank 
You
As we conclude this guide on navigating probate sales, we want to extend our
heartfelt gratitude to you. Dealing with the loss of a loved one and managing
their estate through probate can be emotionally challenging and
overwhelming. We understand the weight of the responsibility you carry
during this time, and we commend your strength and resilience.

Navigating the probate process requires patience, diligence, and a
compassionate approach, and we're honored to have been a part of your
journey. Whether you're a seller, buyer, or involved in any capacity in a probate
sale, we appreciate the trust you've placed in us to provide guidance and
support.

Our hope is that this guide has provided you with valuable insights, resources,
and assistance to navigate probate sales with confidence and clarity.
Remember, you're not alone in this process. Our team is here to support you
every step of the way, offering expertise, empathy, and understanding.

Thank you for allowing us to serve you during this challenging time. We're
grateful for the opportunity to assist you in achieving your goals and finding
peace of mind amidst the complexities of probate sales.

Beausoleil Realty Group
REAL  ESTATE  COMPANY

BEAUSOLEIL REALTY GROUP | 336-810-7030



Contact 
Us

We know this process is hard and can be

frustrating.  We are here to help you

through the process.  Just reach out and set

up a one-on-one meeting.

We Are Here To Help

Beausoleil Realty Group, LLC
201 N Second St, Mebane NC 2702

336-810-7030 | www.homesbybrg.COM


