
Open House 
Guide 

Free Step-By-Step Guide 

HOW TO: 

 Prepare Your Property 

 Advertise Your Open House 

 Attract More Potential 

 

Before Your Open House 

A great first impression is a key to selling your 
property. Prospective buyers want to see your 
home in showcase condition.  
 
Remember, you have just a few seconds to create a 
great first impression. Follow my SHOWCASE GUIDE 
and CHECKLIST to impress all your Open House 
visitors.  
 
The “Open House” Sign 

Install “Open House” sign one week before your big 
event.* Mark it for Saturday or Sunday. 
 
Now anyone driving by will know that they can 
come back on Sunday to view the house. 
 
 
Spread the Word 

Send invitations or fliers with photos and invite all 
your neighbors, family, co-workers and friends. They 
may know someone interested in buying and they 
can help you spread the word. 
 
Post invitations in the grocery store, coffee shop, 
gym, etc. Send out email invites. Post on Facebook, 
Zillow, Twitter and LinkedIn.   
 
Post an open house ad on Craigslist. Also post on 
other real estate websites such as Zillow.com, 
ForSaleByOwner.com and others. 
 

         
     

Property Flyers 

Have plenty of info sheets 
ready. Use color and 
professional photos to 
help buyers remember 
your house. Include all 
details about your home, 
a map, and your contact 
information. 

Signs * 

Use plenty of directional 
signs to lead visitors to 
your house. Guide them 
from major intersections 
with high volumes of 
traffic, all the way to 
your property. 

Free Places to Advertise Your Home & Open 
House 

 
FACEBOOK           YOUTUBE 

CRAIGSLIST           FSBO.COM 
FIZBER.COM            FORSALEBYOWNER.COM 

BYOWNER.COM            ZILLOW.COM 
BACKPAGE.COM            EBAYCLASSIFIEDS 

 

* Drop me a note if you’d like to use mine 



 

* Drop me a note if you’d like to use mine 

Refreshments 

Offer some tasty treats. 
Freshly baked cookies create 
a pleasant, inviting scent.  
This will enhance the 
positive mood and 
encourage the potential 
buyers to linger longer. 

Have a question? Need a little 
assistance? Please feel free to 

contact me ANYTIME. 
I’m here to help. 

 
Jim Clark 

JimClark.REALTOR 
MailJimClark@gmail.com 

Cell (425) 577-1124 
 

 

Show Time 

 Greet everyone with a smile and a handshake 
 Ask each visitor to sign in 
 Use their names during the conversation 
 Point out the best features of the house 
 Don’t rush them - take your time 
 Answer questions about the house 
 Ask if they have been pre-approved for a loan 
 Ask each visitor if they’d like to make an offer 
 Get everyone’s feedback (good and bad) 
 Be ready for some negative comments 
 Follow up with everyone within 24 hours 
 Mail or email each visitor a hand-written Thank You 

note 

Security 

You're letting total strangers walk through your home. 
Set a few ground rules: 
 Everyone fills out a guest register * 
 Everyone shows a driver’s license 
 Hang a small bell on the back door 
 No one uses a bathroom 
 All valuables are safely locked away 
 Children and pets are out of the house 
 All doors remain open at all times 
 Visitors always have a chaperone 
 Keep your cell phone always on you 
 Never hold an open house alone 


