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Pricing & Property Appeal

Fair market value pricing will enable you to reach 95% 
of the buyers searching in your home’s criteria. Just 15% above 
fair market value will decrease your buyer pool to 20%. The pie charts 

below show how pricing over market value decreases buyer appeal.
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Pricing & Property 
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continued

Showings Per Week
Overpricing your home can mean 

a decrease in interested buyers 
and an increase 

in days on the market. 
This chart shows how time 

on the market can affect the 

number of showings per week.
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1 Taking Longer to Sell
Houses priced above fair market value take longer 
to sell. Pricing your property competitively will help 
your property sell in the shortest time possible and 
avoid increasing prolonged days on market –
which means a lot of lost revenue while the house 
sits idle on the market.

2 Missing Initial Selling Activity
The best time to capture a buyer is in the first 
weeks when sales professionals and buyer 
interest is the highest. Advertising and other 
marketing efforts can be neutralized. Marketing 
time becomes prolonged and initial marketing 

momentum is lost.

We will Help Find the Right Price for Your Listing 
So You Avoid the Risks of Overpricing.
There can be risks to overpricing your home that you need to consider. 
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Lower Levels of Brokerage Exposure; 
Lower Levels of Buyer Exposure
Agents will not show overpriced properties to their 
buyers. Buyers not working with an agent perform 
enough research to know an overpriced home and 
will not take the time to view that home.

Longer Days on Market
An overpriced property is perceived as 'stale' 
regardless if price reductions are implemented 

or if there is "room" for negotiating.

Perception that Home is Not as Desirable
Overpriced homes typically experience longer days on 
the market. Buyers interpret longer days on market to 
mean 'buyer beware.'

Difficulty with Obtaining Financing 
Lenders base decision on fair market value. If a 
lender's appraiser determines the home to be above 
fair market value, and above what they are willing to 
finance, they may require a buyer to make up the 

difference in cash.

Effects of Overpricing


