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2024 Sales Report
Time Intervals

The Whaler on Kaanapali Beach

mailto:debbie@thewhaler.com


NUMBER OF TRANSACTIONS PER YEAR

TOTAL DOLLAR VALUE OF ALL INTERVALS SOLD PER YEAR

AVG DAYS ON MARKET (HOW LONG THEY TOOK TO SELL)

39

2023 20242022202120202019
COVID WILDFIRE

SPALLING
PROJECT

6465
61

5050

364 356

291

$2
,0
85
,5
60

$1
,6
96
,7
40

$1
,3
50
,5
00

$1
,4
80
,1
99

$3
,4
12
,4
00

$2
,3
23
,6
00

169

109100

SPALLING
PROJECT

After 2 years with over 60 transactions, the market leveled off at 50 transactions 
per year in 2023 & 2024

Although there were less transitions, the total value of time intervals sold reached 
an all-time high in 2024

The average sales price of a TIO has doubled since the pandemic in 2020.

Time Intervals sold 3x faster in 2024 than they were before 2022.  

Summary
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L I S T  W I T H  T H E  L E A D E R S
B U Y  F R O M  T H E  B E S T

60%
M A R K E T
S H A R E

29 OF 50 
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After the RUSH of sales activity we saw with COVID-19, the time interval market
may appear to have “slowed down,” but it’s a return to the sales levels seen in
the decade before the pandemic.   The market is “normalizing.”

The sales sheet has the number of listings and the number of sales we in the
business were used to seeing before 2020. 

Over the last few years, Sellers have benefitted from each sale being made at a
record price and in record time. Today, Buyer fatigue exists in that buyers will
pay a fair price but are unwilling to set records with every sale. 

The demand for and value of Whaler Time Interval Ownership remains strong.
As the resort celebrates 50 years, it has stood the test of time. Generations have
made The Whaler a family tradition. Buyers are now purchasing intervals to
make the same kind of memories with their children that their parents and
grandparents made with them. 

Monte D. Fitts, Realtors, is proud of our role in The Whaler's success. Since
1974, we have been at the center of real estate sales at the resort, and our
family’s next generation of real estate experts carries on our tradition too. 

Please reach out to put our knowledge and experience to work for you to reach
your real estate investment goals at The Whaler.

2025

~ Debbie Fitts

Market Outlook
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KAHANA PROFESSIONAL BUILDING  SUITE #204   LAHAINA HI 96761
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JANUARY 1 - MARCH 31

TWO GENERATIONS 
IN SERVICE TO WHALER PROPERTY OWNERS
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