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YOUR COMPETITIVE SET

What buyers are comparing
with your property

Fill in your property on the top row, then the five listings a buyer would most plausibly consider instead. If you

cannot name five, that is useful information on its own.
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Where does my property win? Where does it lose?

TUCKER'S TIP

Be honest in the second column. Every property loses somewhere. The ones that sell are the ones where

the seller knew the weakness in advance and either fixed it or priced for it.

Tucker Zimmerman - Associate Broker, Slifer Smith & Frampton Free to use, print and share.
(303) 907-9129 - TZimmerman@SliferSummit.com From The Summit County Seller Playbook.
The full playbook is free at SoldinSummit.com/summit-county-seller-playbook/



