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W H A T  M A T T E R S  M O S T ?

Rank your priorities

Number these 1 through 12, with 1 being what matters most. Be honest, not aspirational. Nobody wants all
twelve equally, and pretending otherwise is how sellers end up disappointed by a good outcome.

S E L L E R  T O O L    ·    R A N K  1  T O  1 2

The highest possible net proceeds

Selling quickly

Certainty that it actually closes

Convenience and low hassle

Avoiding repairs

Coordinating with another purchase

Timing around rental income or bookings

Selling it furnished

Tax timing

Privacy during the process

Closing on a particular date

Not carrying it through another season

What would make this sale a success?

T U C K E R ’ S  T I P

If certainty ranks above top dollar, say so out loud. That is a legitimate choice and it should change
which offer we take.

Free to use, print and share.
From The Summit County Seller Playbook.
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