
Our greatest compliment is a referral from our valued clients and friends! 

Summer is here which will bring out the buyers! With that being said, we are 

still seeing homes priced over $700,000 taking longer to sell. Inventory levels 

are still being skewed by fewer lower priced homes, compared to the higher 

inventory of homes priced $700,000 and above.   

 

Prices are still rising for Single Family Homes on a year-over-year basis in 

Nanaimo. There was a 6% increase from $535,985 to $567,297 on a 12-month 

moving average basis. Both condos and townhouses are also continuing to   

increase in prices as Condos have seen an 7%  increase while townhouses have 

increased 10% . The number of days to sell a single family home is 30, condos 

34, and townhouses 15 days. See the graph below to view the pricing trends 

within the last year for Single Family homes.  

 

Inventory levels for all three property segments is still considered a Seller’s 

market, unless your home is priced over $700K. Single family homes are at 3.5 

months of inventory, Condos at 3.8 months of inventory and Townhomes at 3.2 

months. To put inventory levels in perspective, as of the end of June there were 

over 124 homes available for sale in Nanaimo between $700,000 and $900,000 

with only 7 sales occurring in June, resulting in over 22 months of inventory.  

So there are a lot of homes for Buyers to choose from making it a Buyer’s   

market. 

To the right are the stats for Nanaimo as of June 2019 for Single Family Homes, 

Condos, and Townhouses: (Less than 5 months of inventory is a Seller’s Market and 

more than 5 months is a Buyer’s Market).   
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When done right, staging is an art that not only shows off a home’s best features but also inspires 

buyers to make a solid offer. But when staging efforts go awry, the results range from comical to 

cringe-worthy. Take a look at some home-staging fails and enjoy a laugh while learning what not 

to do when preparing to present a home to prospective buyers. 

Home Staging Fails You Have to See to Believe 


