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Home Selling Process

PREPARING FOR THE SALE
• Conduct comparative market analysis to  

establish a fair market value of your home
• Prepare and complete the listing agreement
• Recommend improvements to maximize your 

home’s value
• Place a lock box on your property, if needed

COMMUNICATING WITH YOU
• Contact you regularly with feedback
• Prepare and deliver regular progress reports 

to you
• Discuss all marketing activities with you

COORDINATING THE SALE
• Pre-qualify potential buyers
• Present and discuss all offers with you
• Negotiate your transaction with the other 

agent
• Prepare and finalize the closing

MARKETING YOUR HOME
• Enter listing information into the MLS
• Place a For Sale sign on your property
• Notify top local agents of this new listing
• Schedule your home for office tour
• Schedule your home for MLS tour
• Distribute Just Listed flyers to your  

neighborhood
• Post your home information on the Internet
• Schedule and hold open houses
• Notify all potential buyers with details of listing
• Arrange showings for other agents

OTHER WAYS WE CAN HELP
• Arrange for an agent to assist you in your  

relocation
• Recommend a moving company
• Provide you with a helpful moving checklist
• Recommend preferred companies for related 

services

There are a lot of details to be handled 
when selling a home. It is our job to 
streamline the home sale process for you, 
ensuring everything is completed as quickly 
and efficiently as possible. This overview 
was designed to help you understand the 
various steps along the way.

WE WILL WORK HARD TO MAKE THE SALE OF YOUR HOME
AS SMOOTH AND STRESS-FREE AS POSSIBLE!
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Valuable services
Home warranties01

Comparable Market Analysis03

Contractor Referral List02

Listing Package04

We offer a complimentary 1yr 
home warranty through Old 
Republic Home Warranty. 
This is very valuable to an 
investor who has bought a 
property as a rental. This 
will cover and maintenance 
the property may need in 

the first year.

We know reputable indi-
viduals and businesses 
that we can refer you 
as you flip a home, 
build a home or 
maintain a rental. 
This is invaluable to 
know people you can 
count on to get the 
job done right.

Whether you are buying or 
getting ready to sell we al-
ways have our finger on the 
pulse of the market and we 
can draw up a CMA for you 
in any area on any type of 

property.

When you are ready to 
resell a property whether 
you’ve had it as a rental, 
or you’ve bought to 
flip or you’re a builder 
who has scraped and 
built anew, we have 
an incredible package 
for sellers that make 
your property shine to 
sell at top dollar.
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Pricing your home
MYTHS ABOUT THE ART OF LISTING A HOME
It is very important to price your property at competitive market value when we 
finalize the listing agreement.

DO CONSIDER...

BUYERS AND SELLERS DETERMINE VALUE
The value of your property is determined by what a buyer is willing to  pay and 
a seller is willing to  accept in today’s market. Buyers make their pricing decision 
based on comparing your property to other properties SOLD in your area. 
Historically, your first offer is usually your best.

What you paid

What you need

What you want

What you neighbor says

What another agent says

cost to rebuild today

PRICE RIGHT: TIME ON MARKET WORKS AGAINST YOU

The buying market has a short attention span

Pricing your home right the first time is key

Proper pricing attracts buyers

An overpriced house will not sell

We want to generate offers before the market moves on to newer listings
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IF YOU WANT TO COMPETE, BE COMPETITIVE
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FAQ

How often will you advertise our property?
We don’t just list homes; We market them. We will make sure 
your home is marketed to potential buyers around the clock, 
24 hours a day, 7 days a week. We will customize a marketing 
plan to reach the types of buyers most likely to purchase your 
home. We know how to maximize the power of the Internet 
for my clients, while also using traditional methods including 
newspaper ads, brochures, yard signs and direct mail in this 
packet.

Do we have any responsibilities during the marketing of our home?
Your primary job during the sale of your home is to keep it neat and clean for showings and open 
houses. A large part of a home’s appeal involves staging, which is everything from furniture place-
ment to home fragrance. We will advise you on how to stage your home well, giving you easy tips 
and quick fixes to maximize your home’s appeal. ads, brochures, yard signs and direct mail in this 
packet.

Will you be present
at all showings?

At open houses I, or a mem-
ber of my team, will be there. 
For showings, potential buyers 
will bring their own agents to 
see your home. Most buyers 
prefer only their own agent 
be present when evaluating a 
prospective new home.

Are there things we should do to our home to help ensure the maximum price?

Your primary job during the sale of your home is to keep it neat and clean for showings and open 
houses. A large part of a home’s appeal involves staging, which is everything from furniture place-
ment to home fragrance. We will advise you on how to stage your home well, giving you easy tips 
and quick fixes to maximize your home’s appeal. ads, brochures, yard signs and direct mail in this 
packet.

What if another agent tells us they can get us 
more for the house?
Some agents will quote a higher listing price just to 
get your business, but an overpriced house will not 
sell. If you choose to work with us, we will conduct a 
comparative market analysis prior to recommending 
an asking price for your home. We will explain how I 
arrived at the price, but ultimately the decision is up 
to you. We will offer our professional opinion on how 
the market will value your home.

What happens once we get an offer?
We will help you consider each Offer 
and negotiate the best deal for you. 
Once you’ve accepted an offer, we will 
guide you through the entire closing 
process and ensure everything pro-
ceeds smoothly.


