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Thank you for taking the time to review our listing package. We appreciate the opportunity to
present our comprehensive home buyer guide and expertise in our local market. We have
been dedicated to exceeding the needs of our clients and are confident we will surpass your
expectations. Real Estate is our career - our clients are our passion. Without your continued
support and satisfaction. We could not sustain and flourish in this business. Our mission is to
represent you at the highest caliber and make sure we achieve your goals while enjoying the
home buying journey.
We look forward to working with you!

Chris Quiazon

OWNER-PARTNER & LISTING
MANAGER

HOMEBUYING PROCESS

As we move forward, we will be guiding you step by step on the whole process.
Communication is key to having a great experience in your home purchase.

6 FINANCIAL BENEFITS OF
OWNING A HOME
Homeownership is a great responsibility. But it comes with many benefits.
1. Equity - Every rent payment builds your landlord's equity, while every mortgage
payment builds yours. Think of your house as a bank and you are depositing when
you make a mortgage payment.
2. A Financial Cushion - Your equity can be tapped via a home equity loan for
anything from home improvements to college tuition.
3. Potentially Lower Monthly Housing Cost - In some markets, your mortgage
payments could be lower than your rent.
4. Appreciating Value - Your home can increase in value over time, building your
equity and increasing your net worth.
5. Tax Benefit - As a homeowner you can deduct mortgage interest and property
taxes from.
your income. Talk to your tax professional for details.
6. Level Payments - You'll never have a rent increase again. With a fixed mortgage,
your payments remain the same throughout the life of the loan.

FIRST TIME HOME BUYER
PROGRAM
Home Is Possible Program - "HIP" Program
What it is...
The program was established in the state of Nevada in 2014. The Home Is Possible helps
homebuyers just like you to get up to 5% of the home loan value. That's thousands of dollars for a
one-time fee of just $675. When you qualify, you can use that money for your down payment or
closing cost.
The Home Is Possible Program is as simple as its title, it makes it possible for first time home
buyers to purchase a home by fixing an issue, "DOWNPAYMENT"
The program gets you closer to owning a new home through interest-free bonus money that can
be used toward your closing costs and down payment. It also comes with a competitive interest
rate, which gives you even more buying power.
The program literally gives people the opportunity to make their homeownership dream come
true.

Key Benefits:
1. Get up to 5% of the total loan value as down payment assistance
2. Usable for down payment and closing costs
3. No first-time homebuyer requirements
4. Attractive, 30-year fixed interest rate
5. Available throughout Nevada
6. Fiancing available for manufactured homes

FIRST TIME HOME BUYER
PROGRAM
Home Is Possible Program - "HIP" Program

Program Requirements
1. Must be a first-time homebuyer (have not owned a home in the past three years)
2. For government loans (FHA, USDA, VA) qualifying income must be below $98,500
3. For conventional loans (Fannie Mae HFA Preferred & Freddie Mac HFA Advantage) Income limits
by county
4. Maximum home purchase price: $510,400 below
5. Minimum credit score of 640
6. Must live in the home as primary residence
7. Homebuyer edcuation required - short online class
8. Must meet standard underwriting requirements
9. One-time fee of $625

If you love the benefits and meet the qualifications, the nest step is to reach out to us and we'll give you
more information on the home buying process as well as put a game plan together on how we can
achieve your home ownership goals.

DID YOU KNOW

93% OF HOMEBUYERS
START ONLINE TO BEGIN
THEIR HOME SEARCH

VISIT OUR WEBSITE FOR ALL YOUR HOME SEARCHES

VEGASHOMECHOICES.COM
Our website is updated every 5 minutes from the local realtor computer,
MLS.
You can save your favorites and search by your goals and criteria.

Types o f

LOANS

CONVENTIONAL

Conventional loans meet the Fannie Mae and Freddie Mac guidelines (both of which are
quasi-public government agencies) and are offered by private lending institutions without
being insured by the federal government.
Conventional loan requirements are not as flexible as government loan requirements. This
type of loan is frequent among real estate investors because government-backed FHA
loans can only be used for homeowners looking to purchase an owner-occupied home.
Credit scores as low as 620
Loan Limit : $510,400
Up to 97% loan-to-value

FHA

FHA loans are the most popular home loans utilized by first-time property buyers. The FHA
loan eligibility criteria is more flexible than other loan packages. FHA loans have a low
credit score requirement for all types of mortgages and down payments for FHA loans can
be gifts from friends or family.
FHA loans have lower interest rates than conventional loans because FHA loans are safer
for lenders. However, you have to pay premiums on the FHA mortgage insurance in
addition to your mortgage payment.
Credit scores s low as 580
Loan Limit : $345,000
FHA approved condos

VA

A VA loan is a mortgage loan that’s issued by private lenders and backed by the U.S. Department of
Veterans Affairs. It helps U.S. veterans, active duty service members, and widowed military spouses
buy a home.
VA loans were introduced as part of the GI Bill in 1944, but they’ve become increasingly popular in
recent years. In the first quarter of 2019, 8% of home purchases were made with a VA loan.1 This
type of loan is an attractive option because it’s pretty easy to qualify for and doesn’t require a down
payment.
Credit scores as low as 580
Loan LImit: $1.5M

LOA N LIN G O

TERMS

Adjustable-rate mortgage (ARM) - A loan with an interest rate that will adjust at some time during
the term of the loan.
Annual percentage rate (APR) - The cost to borrow money expressed as a yearly percentage—
includes the interest rate plus other charges or fees.
Appraisal - A report that provides an estimate of a property’s value.
Closing costs - Expenses above and beyond the price of the property (e.g., loan origination fees,
discount points, appraisal fees, title searches, title insurance, surveys, taxes, deed-recording fees,
etc.)
Closing disclosure (CD) -A document that shows the actual terms and costs of a loan and the
projected monthly payment.
Debt-to-income ratio (DTI) - Your monthly debt divided by your gross monthly income.
Discount points - Interest paid by the borrower to lower the interest rate on the loan.
Earnest money - Money a buyer pays the seller to show that they’re serious about purchasing the
property.
Escrow - Also called an impound account, it spreads the combined mortgage costs, property taxes
and insurance premiums over the life of the loan into monthly payments.
Home inspection - A visual examination of a property to determine its condition and to report any
repairs needed for a mortgage.
Loan estimate (LE) - A document that provides mortgage fee estimates for borrowers during the
application process.
Loan-to-value (LTV) - Indicates the ratio of the loan amount to the appraised value of the property.
Mortgage insurance (MI, MIP, PMI) - Insurance required by some loan programs when the down
payment is less than 20 percent of the home’s value.
Pre-approval - Provided by a lender who has reviewed a borrower’s financial documentation and
provided a max loan amount.
Pre-qualified - A ballpark estimate provided by a lender after discussing a borrower’s financial
situation.
Recording - A formal record of ownership called “the deed”, which transfers title and ownership of
the property to the purchaser.
Underwriting - Final evaluation of the documents needed to secure a loan.

J ES U S
TO SC AN O
BUYER REPRESENTATION
SPECIALIST

With years of experience in real estate and customer
service, Jesus is committed to working hard and
listening to all of his clients needs. He's always
providing high quality customer service which
enables him to build great relationships with his
clients.

As a real estate professional, his number one priority is to keep his clients happy. He
accomplishes that by communicating and knowing exactly what his clients goals and puts
those goals first before everything else. His mission is to provide the best customer
experience by working tirelessly to get the best results for his clients.

CHR I S
Q UI A Z ON
MEET TEAM LEAD AND
LISTING SPECIALIST
OF REALTY EXECUTIVES OF
SOUTHERN NEVADA

For the last 4 years, Chris Quiazon has pioneered
leadership and expertise in the real estate industry.
In a business where the average agent sells 4-6
properties per year, Chris and his team averages
over 80 transaction annually. "That is made through
hard work, knowledge of the market, passion for the
business, and ethical business practices."
Chris' primary focus is to evaluate and make sure
each client receives a tailored representation based
on the cliens needs, wants, and goals.

CONTINUE
To achieve and provide the
highest quality service, he
organized the Quiazon Real
Estate Group.
The team consist of
hardworking and dedicated
individuals who's common goal
is to provide the very best
service.

"We understand
that not all
situations and goals
are the same so we
tailor our
representation
based on our clients
needs and wants."
Chris is clear in his purpose,
"Help as many families as
possible and develop
relationship through trust,
respect, and integrity."
There is no person left behind,
no matter how big or small the
goals are, everyone will get
their tailored representation.

"We enjoy meeting
people... We enjoy
helping people."

M E E T THE
E X E CU TIV E

TEAM

BROKERAGE LISTING SPECIALIST | TEAM LEADER
Chris Quiazon has been a leader in the real estate industry for over 4 years.
Chris' primary focus is to evaluate the needs of our potential sellers and
establishing the value of the property and drafting the marketing plan of
action.

BROKER OWNER | LISTING MANAGER
Alan M. Hays is the broker owner of Realty Executives . His 16 years
experience brings a lot of knowledge and experience to the team. Alan
maintains and oversees our listings and making sure our clients are properly
represented.

BUYER SPECIALIST
Jesus Toscano is our lead buyers agent and specializes in aggresively finding
the perfect home for our clients. His only focus is buyer representation,
research properties on the MLS, preview homes, show homes to qualified
buyers and negotiating offers and asist the buyers with comparing homes.
Jesus is savvy with the home buying process and his goal is to educate the
buyers about the home buying and delivering keys.

TRANSACTION COORDINATOR
Danielle Stump is a key asset to our team and brings extensive customer
service and real estate experience to the team. Her main focus is compliance
and to manage the transaction process from contract to close. Daniel is the
primary point of contact between the buyer or seller, agents, escrow, lender,
inspector and appraiser.

TEAM
MARKETING DIRECTOR
Jordan Arenas is a marketing expert. He makes sure that all of our
properties are properly marketed and gets the exposure they need. His role
in our company is very important because his marketing efforts help us net
top dollar for our clients.

MORTGAGE EXPERT
Brad Coleman and are our mortgage experts. They make sure that all of
our clients are well educated and communicated in regards to the lending
process. They make the loan process easy, stress free, and an experience to
remember.

TITLE & ESCROW COMPANY
Mandy Singer is the leading escrow officer in Las Vegas with 25 years of
experience. Mandy is well versed in all types of transactions including:
residential, commercial and new builds. Partnered with Stewart Title
Company, Mandy utilizes the most advance systems available to ensure your
transaction closes smoothly and on time.

CERTIFIED HOME INSPECTOR
Danielle Stump is a key asset to our team and brings extensive customer
service and real estate experience to the team. Her main focus is compliance
and to manage the transaction process from contract to close. Daniel is the
primary point of contact between the buyer or seller, agents, escrow, lender,
inspector and appraiser.

SALES HISTORY
2017 | 2018 | 2019

EXPERIENCE THE ADVANTAGE OF WORKING WITH AN "EXECUTIVES"
78
2019 Production

50
2018 Production

35
2017 Production

163
Total

4756 Wild Draw Drive | $185,000

4334 Chessman Way | $225,000

5045 Champions Avenue | $242,000

8517 Gilmore Avenue | $390,000

4792 Rita Drive | $215,000

4955 Blue Marlin Avenue | $181,000

5005 Bonnie Doon Lane | $400,000

5125 Painted Woods Ct | $260,000

3770 Alice Lane | $355,000

5220 Harmony Avenue | $205,000

8591 Insignia Avenue | $260,000

3783 Penedos Drive | $240,000

9032 Fathers Pride Avenue | $256,000

9335 Weeping Water Avenue | $288,000

7629 Breed Hill Street | $250,000

9053 Teetering Rock Avenue | $330,000

5321 Del Gado Drive | $355,000

9972 Wildhorse Canyon Avenue | $409,000

5876 Lindell Road | $840,000

1619 Meno Peak Street | 238,000

2016 Puffer Beach Court | $265,000

3950 Sandhill Road | $206,000

585 Little Moon Avenue | $313,000

7488 Aurora Glow Street | $283,000

2904 Ivory Reef Ct | $372,500

5920 Carmen Blvd | $190,000

6599 Sunset Pines St | $300,000

1581 Latigo Drive | $325,000

8115 Pinetop Crest St | $545,000

9040 Patrick Henry Avenue | $285,000

9133 Branford Hills St | $503,000

58 Lions Den Avenue | $270,000

2109 Bay Thrush Way | $245,000

2329 Little Bighorn Drive | $342,000

TESTIMONIALS
FROM OUR LOYAL CLIENTS

EXPERIENCE THE ADVANTAGE OF WORKING WITH AN "EXECUTIVES"
"Chris and his team helped sell our home and helped us find our new
one. They were very communicative and delivered on their promise from
beginning to end. I'm very happy with the service and I will always refer
Chris and his team!"
- Ben Thompson
"Great agent to work with. Stays in contact with clients at all times keeping
them in the loop of whats going on with the transaction. Always courteous
and professional."
- Larry Tinnin
"Christopher made the whole home buying experience simple and fun!!!
He'll absorb all the confusing to me information and translate it all to plain
English. He was always available to answer everything from small simple
questions to complicated mortgage questions. He's even currently helping
me with home owning and renovating! If you work with Chris, be ready to
quickly consider him a real friend."
- Nathaniel Nicolas

