
So you’re thinking about  

selling your home? 

Maloney Real Estate can 

get the job done. 



Welcome Serious Sellers! 

Here’s what it takes to sell: 

 Staging 

 Pre—Inspections 

 Professional cleaning 

 Priced to the “front of the line” 

 High quality marketing material 

 To be determined Title Commitments 

 Quality sub-contractors 

 A New Level of Service 

108 E Main Street 

Vermillion, SD 57069 

Cell: (605) 677-9006 

Office: (605) 624-3333 

Fax: (605) 624-3334 

www.RealEstateMaloney.com 

Michelle Maloney 

Broker/Owner 

Maloney Real Estate 



Experience you  

can count on. 

Our office has over 15 years of 

combined experience in selling 

real estate, along with new agents 

with fresh ideas on how to market 

your home. 



Top five reasons  

you should list with  

Maloney Real 

Estate: 



We are obsessed 

with selling your 

home. 

As the new office in town, we know people will be 

watching, and we want to show them that we help 

our sellers: 

 1.) Get where they want to go, 

 2.) In the time frame of their choosing, 

 3.) In the best bargaining position possible. 



Our marketing 

department works 

24/7. 
Your home will be advertised 24/7 using: 

 Facebook—Maloney Real Estate page 

 Twitter—@RealEstateVerm 

 Realtor.com—we pay for enhanced visibility** 

 Trulia.com 

 Zillow.com 

 Vermillion Equalizer/Dakota Dunes/NSC Times 

 RealEstateMaloney.com 

 Vermillionrealtor.com 



Higher digital 

presence. 

When you list your home with Maloney Real Estate, your home 

will be advertised as a featured home on www.realtor.com, the 

nation’s No. 1 real estate website  with more than 66 million 

hits per month. 



We know the area. 

We are active community members who know 

many people, and understand what’s happening at 

City Hall, the University of South Dakota, and in 

the southeast section of South Dakota. 



High quality photographs -

and plenty of them. 

We use high quality digital photography for all our pictures, including our 

use of a wide angle lens for indoor shots. 

Additionally, we take as many photographs as possible, since 92% of all 

buyers use the internet to look for homes. 

Maloney Real Estate 



Your satisfaction  

is guaranteed. 

Your Realtor is responsible for one of the largest financial transactions you may 

ever make.  Shouldn’t you use the best?  And shouldn’t that Realtor guarantee 

his or her work? 

After you list your home with me, if you are not satisfied with my service, if you 

feel I made promises that were not fulfilled—or if you simply decide not to list 

your home, give me a two-week written notice to terminate the listing.  Your list-

ing will be returned, no questions asked. 

 

Your satisfaction is my highest concern! 



You get a  

Full-Service Realtor. 

As your Realtor, I will do much more than place a sign in your yard.  To help 

you through the entire home-selling process, I will: 

 Pre-qualify buyers when we receive an offer 

 Negotiate on your behalf to assure you get the best price possible 

 Make sure you have the right paperwork, remind you of important dates 

and take care of any contingencies 

 Keep you posted on our progress 

 Finalize all documents with you at closing 

 Be available for questions AFTER the sale 



The marketing plan 

For your home: 

To help you sell your home, I will develop a  

Marketing plan just for your home.  As part of this plan, I 

will: 

 Provide COLOR brochures for buyers to pick up inside 

your home. 

 Log showings in the computer, call agents after each 

showing for their response, and report back to you. 

 Send you copies of all advertising. 

 Order title work for you when your home is under  

      contract. 

 Deliver all paperwork to the lender, appraiser, attor-

ney, other Realtor, etc. 

    Continued... 



The marketing plan 

For your home: 

 Call you weekly to keep you posted on the progress 

once you’re under contract or “Sale Pending”. 

 Remind you to transfer utilities. 

 Show your home for the Realtor caravan (usually 

Tuesdays). 

 Advertise your home in area publications and on the 

internet. 

 Submit your home to the multiple listing service. 

 Create additional exposure using a sign and lock box, 

making it easy for buyers to notice your home and for 

Realtors to show it. 



Advertising to your 

neighborhood: 
We will design creative and informative postcards of your house and send them to 

your neighbors announcing that your property is on the market.  This way, if they or  

someone they know are looking to purchase, they can help advertise your home for 

us! 

215 E Main Street, Vermillion  -  $109,000 



Special Feature 

Cards: 
We will place framed cards highlighting your home’s special 

features in different areas of the house.  These help bring 

attention to items we want buyers to be aware of. 

Gorgeous paver patio with 

built-in benches and outdoor 

grill. 

Original hardwood flooring and arched door-

ways provide  wonderful historical details 

and charm. 



This is one example 

of the full-color 

brochure that will 

be done for YOUR 

home. 



How to get your home ready to sell: 

We live in our homes one way, but we market them in another.   

 

Just as builders recognize that a clean, pleasantly decorated model home enables them to 

enhance the appeal of the homes they are building, “staging” your home to enhance its ap-

peal will give you a competitive edge against all the other homes on the market. 

 

For example, $500 spent on cleaning, painting and making minor repairs will pay you back 

$5,000 in higher sales price and result in a faster sale! 

 

I know which items are cost effective and will pay you back many times over in the buyer’s 

interest.  After you agree to list your home with me, I will detail which simple, easy steps you 

can take to enhance your home’s appeal. 

 

I will market your home, but you are in control of its marketability. 



Home Inspections: 

What they can do for you 

By having your home inspected before you sell it, you can save thousands of dollars 

and a lot of time in negotiation.  Simply have the inspection done now, then make any 

necessary repairs to items found in the report before you go under contract.  This 

allows the buyer to see the repairs have already been made. 

 

I also have Home Warranties available.  Just ask. 



What about price? 

Consumer Reports says: “Do not list with the Realtor who will list your home at the 

highest price”.  You should expect an agent to suggest a price range, but there are 

some agents who will suggest a very high price, then after getting the listing will 

come back with a pitch to lower the price if the house hasn’t sold.   

 

I don’t tell you your home’s value—the market makes that determination. 



What about price? 

The market will determine your home’s value.  I will show you a range of prices being 

paid for homes in your area, and together we will determine your asking price based 

on: 

 Your time frame—when you want/need it to be sold 

 Condition of the home 

 The market 

I prepare a thorough, well-researched market analysis on every listing I have.  This 

helps homes sell for close to their asking prices, and helps alleviate appraisal is-

sues.  It’s part of the service you pay for when you work with me. 

I will bring you the market—the market will bring your price. 



A little about us... 

It is the philosophy of Maloney Real Estate that the pathway to success in real estate 

starts with the rendering of professional service to clients.  The company’s profes-

sional performance and reputation are judged most critically by those who pay for 

its services.  Any success Maloney Real Estate has enjoyed in the past or should en-

joy in the future will be dependent upon the quality of our service and our reputation 

as a competent, ethical and aggressive leader in southeast South Dakota real estate. 

 

In addition to providing real estate services, we are dedicated to helping develop 

communities that thrive by working together.  Creating connections among neigh-

bors and making everyone feel welcome is at the forefront of our mission. 

 

Thank you for giving us the opportunity to sell your home. 


