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Seller advantages of using Christopher Gibson as their Realtor 

 

 

 

1. Professional photography from Virtuance includes a virtual tour that goes out to all Denver real 

estate agent web sites that pull from the MLS. 

2. In addition to listing on the MLS my listings are also put on Zillow.com, Trulia.com, and 

Realtor.com. 

3. Listings in both the Boulder MLS (IRES) and the Denver MLS (RECOLORADO), less than 

5% of front range agents are members of both and have this ability. 

4. E-mail blast to agents that have sold homes in a similar area and price range in the last year. 

5. Luxury sign and sign post if permitted by HOA. 

6. High quality color flyers. 

7. Floor plan printed for showings and included in online tour. 

8. A dedicated web url and web site like 3445w34th.com that is included on all printed materials 

and for which I create a custom sign. 

9. Open houses hosted by partners or myself as desired. 

10. Showing coordination assistance from Centralized Showing, the premium showing service in 

the United States; enabling seamless showing coordination with agents and a high level of 

feedback. 

11. Contract addition which allows you to cancel it at any time, risk free from any marketing costs I 

have spent. 

12. Contract addition which entitles you to the entirety of the earnest money should a deal fall 

through; usually the listing agent is entitled to half. 

13. Less than the 5.6% charged by most agents ($5,000 + 2.8%), while still passing the standard 

2.8% through to the buyer's agent. 

14. More techniques than any other agent to find an unrepresented buyer that could lower total 

commissions paid to 3%. 

 

  

See 5 star reviews by googling Christopher Gibson Realtor on Yelp, Denver Better Business Bureau, 

Zillow, LinkedIn, Realtor.com. 
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DUTIES OF SELLER’S AGENT. 

 
1. Promoting the interests of Seller with the utmost good faith, loyalty and fidelity;  

2. Seeking a price and terms that are acceptable to Seller; and  

3. Counseling Seller as to any material benefits or risks of a transaction that are 

actually known by Broker. 

 
Broker must exercise reasonable skill and care for Seller, including but not limited to the following:  

 

• Performing the terms of any written or oral agreement with Seller;  

• Presenting all offers to and from Seller in a timely manner regardless of whether the Property is subject 
to a contract for Sale;  

• Disclosing to Seller adverse material facts actually known by Broker;  

• Advising Seller regarding the transaction and advising Seller to obtain expert advice as to material 
matters about which Broker knows but the specifics of which are beyond the expertise of Broker;  

• Accounting in a timely manner for all money and property received; and  

• Keeping Seller fully informed regarding the transaction.  
 
Broker must not disclose the following information without the informed consent of Seller: 

 

• That Seller is willing to accept less than the asking price for the Property;  

• What the motivating factors are for Seller to sell the Property;  

• That Seller will agree to financing terms other than those offered;  

• Any material information about Seller unless disclosure is required by law or failure to disclose such 
information would constitute fraud or dishonest dealing; or  

• Any facts or suspicions regarding circumstances that could psychologically impact or stigmatize the 
Property.   

 


