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List To Last In 7 Powerful Steps 
 

It seems simple, right? Go out and take a listing!  But, many agents find that without a 

system it doesn’t come as easy as they thought.  At first, they may have some beginners 

luck with their best friend or grandmothers listing, but when real sales skills are required, 

what’s the protocol for listing success?  We have 7 definitive steps that you’ll want to learn 

to get you in the flow of becoming a listing agent, because you have to LIST to LAST! 

 

Step One - start with the most obvious, of course - generating the lead!  You can’t go on 

listing appointments without first finding those listing leads!  Remember that there is no 

ONE silver bullet that is going to get you leads.  You must have at least 5 ‘spokes’ on your 

lead generation wheel that you’re purifying, perfecting and pursuing at all times!  

 

Once you’ve decided on your spokes, you have to commit to doing what you don’t want to 

do, when you don’t want to do it, at the highest level.  You’ve heard that on this podcast a 

few times, no doubt! If you struggle with lead generation…get help!  Commit to stopping 

the feast or famine cycle in your life! 

 

Step Two?  Follow up on those leads…. furiously fast!  Use our 18 Relentless Lead Follow 

Up Rules and learn how urgency is the key to making it in this business.  And remember! 

Don’t blow off the buyer calls when you think you have ‘too many’ – those buyers could 

be sellers in buying clothing.  Never forget to ask a buyer, “What house do you have to sell 

in the neighborhood?” 

 

Step Three is where many agents make a fatal error.  Always, always, always – did we say 

always? – Prequalify!  Even if the house is your grandmothers!  Don’t have different rules 

for different leads, they are all the same.  You need to know their time frame, motivation, 

thoughts on price and if they’re speaking to any other agents!  Miss this and you’re really 

setting yourself up to walk into a lion’s den! 

 

The next step is to send your pre-listing package.  If you’re wondering what that is, that’s 

probably an indication that this is a major facet you’ve been missing in your process.  You 
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must have a powerful, proven listing package to deliver to the seller every single time. 

Don’t confuse this with the shoddy folder with the half dozen marketing pieces your 

brokerage has put out for you to use.  We promise, its not the same thing! We have pre-

listing package that our coaching members have access to and are using to dominate their 

market – many of them taking the listing without having a single objection! 

 

After you deliver your pre-listing package, its time to confirm.  This can be scary as many 

agents are afraid the prospect will bail on them at this point, but if you don’t do it, the 

surprises you’ll get are even worse!  This is where you’ll also want to confirm they got 

your pre-listing package and that they read it. 

 

Now, its show time! Remember, ‘presenting’ really begins the moment of your first 

interaction, so don’t wing it (use your presentation) and stay focused on what matters to 

them. 

 

The big finale?  The close. To get more information on that, schedule a free coaching call 

below & speak with one of our coaching specialists today!  

 

 

 

 

Want To Learn More? Schedule A FREE 1-On-1 Coaching Call Now! 

 

If you’d like to learn more, or if you want to finally take control of your real estate 

career and make the income you know that you deserve, schedule a free coaching call 

with us today! It’s a quick, easy way to identify your existing strengths, areas for 

improvement, and how hiring a coach can help you reach the next level in your career! 

 

https://freecoachingcallsforagents.com 

 

https://freecoachingcallsforagents.com/

