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WELCOME MESSAGE

We greatly appreciate your time and the opportunity to present TRUEREALTY to you. Our commitment
to excellence sounds cliché but we strive for nothing less.

PLEASE . . . Do Not EVER Hesitate To Give Us A Call.
Selling your home can be an overwhelming process but it doesn’t have to be. We are here every step of
the way. Questions are sure to pop up after we’ve met and we will make ourselves available to you.
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ABOUT US
Since becoming a licensed Realtor, Chris Tucker has worked tirelessly to not only ensure
that his knowledge of the industry is up to date, but that his team’s knowledge is as well. “I
opened TRUEREALTY with one goal: Earning the trust, confidence and satisfaction of every client
I have the privilege of working with.” TRUEREALTY represents every client with a team of
professionals trained and ready to surpass expectations.
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WHO
We know that you have many options when choosing a Realtor. TRUEREALTY will
work diligently to complete your transaction with a level of professionalism that
you will be eager to tell your friends and family about. We will ensure all details of
the transaction are completed in the correct way and that you are 100% satisfied
at the conclusion of your sale.

FREE CONSULTATION / FREE MARKET ANALYSIS
We understand the time and thought process that goes into a big decision of selling your home.
That is why we offer a FREE consultation and FREE Market Analysis - no obligations.

WE

ARE

We will:
●

Price your home strategically and competitively, paying attention to
current market and price trends.

●

Help stage your home to cast a positive light on the features most
important to buyers.

●

Use an interactive voice response (IVR) system to provide free recorded
information about your home 24 hours a day, seven days a week. Each
caller's inquiry will be followed up with a personal phone call.

●

OUR SERVICE

Distribute "just listed" notices to neighbors, encouraging them to tell
family and friends about your home.

●

Optimize your home's Internet presence by posting information in the
local and global MLS systems, and share your listing on Social Media..

●

Target our marketing to active real estate agents who specialize in
selling homes in your neighborhood.

●

Lead generate daily, targeting active buyers in our database who are
looking for homes in your price range and area by actively lead
generating each day.

●

Network within our local communities daily.

●

Create a personalized home book, comment cards and fliers to place
inside your property.

●

Provide you with weekly updates detailing our marketing efforts,
including comments from the prospective buyers and agents who have
visited your home.
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HOW LONG DOES IT TAKE TO
SELL A HOME?
There is no easy answer – some homes sell in a few days, others may take several months. Recognizing the
key factors that influence a sale can give you significant control over market time.
The proper balance of these factors will expedite your sale:

1

COMPETITION: Buyers will compare your property against competing propers.
Buyers will also interpret value based on available properties.

2

TIMING: The real estate market may reflect a seller’s market or a buyer’s
market. Market conditions cannot be manipulated, therefore a tailored
marketing plan will be developed accordingly.

3

CONDITION: Property condition affects price and speed of the sale. Optimizing
physical appearances and advance preparation of marketing maximizes value.

4

LOCATION: Location is the single greatest factor affecting value and
neighborhood desirability is fundamental.

5

PRICE: If the property is not properly priced, a sale may be delayed or even
prevented. TRUEREALTY will conduct a comprehensive market study
determining the best possible price.

6

TERMS: The more flexible the financing, the broader the market, the quicker the
sale and the higher the price.

OUR JOB
Our job is to point out all the pros
and cons for all the decisions
you will be making throughout
the home-selling process. We will
even tell you things you may not
want to hear because as your
agent, we want you to make
informed decisions, not
emotionally-based decisions.
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why choose us?
experience

We will take care of
you at all times

expertise

marketing

A large part of our work
is behind the scenes

Your home will get the
exposure it deserves

commitment

Our promise
to you

When working with

Smoothing the way for your listing

Our marketing systems maximize

We will always function honestly

TRUEREALTY, you do not have

and sale, we will capably remove

opportunity to active buyers,

and with integrity, doing the right

one professional working

many potential challenges before

parting them with your property.

thing with 100% satisfaction.

on your behalf, you have many.

they appear.
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Leading Edge
Technology

Teamwork At
Its Finest

Every single Internet inquiry on

TRUEREALTY is designed to
reward agents for working
together. Based on the belief that
we are all more successful if we
strive toward a common goal rather
than our individual interests.

your property will come directly to
us so that we can follow up quickly
on potential buyers for your
property

TRUEREALTY
We’re confident that every TRUEREALTY professional shares the common goal of serving
you, our client, in the best way possible to provide you with unparalleled service. When we
offer a superior level service, the word spreads fast and want you to tell others about us.
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Knowledge
TRUEREALTY stays ahead of trends in
the real estate industry through
on-goong training and best practices.
It’s what prepares us to provide you
with unparalleled service

RELIABILITY

SUCCESS!

Founded on the principles of trust and honesty, TRUEREALTY emphasizes the importance of having the
integrity to do the right thing, always putting your needs first. It reinforces TRUEREALTY ‘s belief that our
success is ultimately determined by the legacy we leave with each client we serve.
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OUR VISION
COMMUNICATION IS KEY. Your needs will always come first. You will always be kept in the loop. From listing to closing, you’ll know the status of
our marketing efforts, the offers on the table and the steps leading to a successful closing once an offer is accepted. We will provide the service
we agree to and communicate in the ways that work for you, whether it is once a week, once a day, by phone, email or text. . . that’s how we’ll do
it.

In addition to our superior service, keeping the integrity of always doing the right thing is the core of our beliefs. We guarantee your satisfaction.
Our relationship is dependent on meeting and exceeding your needs. We identify those needs together and our cancellation guarantee protects
your right to end our relationship if you’re disappointed.
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PRICE RIGHT
PRICING YOUR PROPERTY COMPETITIVELY will generate the most activity from agents and buyers. Pricing your property too high will make it
necessary to drop the price below market value to compete with new, well priced listings.

ASKING PRICE

15% ABOVE

% OF POTENTIAL BUYERS WHO WILL
LOOK AT PROPERTY
10%

15% ABOVE

30%

MARKET VALUE

60%

10% BELOW

75%

15% BELOW

75%

www.TrueRealtyCO.com

SELLING YOUR HOME

There is much to think about when
selling your home. Your answers to
these questions will guide us in how
to best serve you. We’ll discuss

●

Is it a buyers’ market or a sellers’ market?

●

How can I price my home so that it sells quickly?

●

What marketing strategies are effective and will sell my home quickly?

●

What’s this thing called “curb appeal?”

●

What should I do to have my home in top-selling condition?

●

How much should I fix? How much should I leave as-is?

●

How much of a hassle is involved in showing my home?

●

Should I try to sell my home all by myself? Or should I use an agent?

●

What about all the paperwork and legalities?

●

What about my next home? Should I buy or rent?

these in our listing meeting.
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REVIEW YOUR GOALS
●

Do you really want to sell your house?

●

Are you willing to price your house to sell or do you want to take this slowly?

●

Where would you like to move to?

●

When do you need to move?

●

What is important to you about the move to the new home and what will

For us to reach our goal of complete
satisfaction it is important for us to
first understand your goals.

the move do for you?
●

Are you ready for TRUEREALTY to sell your home?
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Homework
●

What is the most important thing you are looking for in a listing agent?

●

What prior real estate transaction experiences have you had?

●

How would you like to be communicated with?
Email

Phone Call

Text

Other: ____________________________________________________
●

How frequently would you like an update o marketing and showings?
Weekly

Twice A Month

After Each Showing

Other: ____________________________________________________
●

What you are most concerned about in the marketing and selling process?
Buyer Qualifications

Commission

Showing Procedures

Open House

Pricing Negotiations

Possession

Other: ____________________________________________________

Preparing your home for sale
It's a fact: acquiring the highest market value and elevating your home above others in the same price range
often comes down to first impressions.

Exterior

●
●
●
●
●
●
●
●
●

Keep the grass freshly cut
Remove all yard clutter
Apply fresh paint to wooden fences
Paint the front door
Weed and apply fresh mulch to garden
beds
Clean windows inside and out
Wash or paint home’s exterior
Tighten and clean all door handles
Ensure gutters and downspouts are
firmly attached

Interior

●
●
●
●
●
●
●

Consider removing excessive wall
hangings and furniture
Store away knickknacks and items of
personal value
Clean or paint walls and ceilings
Shampoo carpets
Clean and organize cabinets and
closets
Repair all plumbing leaks, including
faucets and drain traps
Clean all light fixtures and possible
update them per our discussion

Showings

●
●
●
●
●
●
●

Turn on all the lights
Open drapes in the daytime
Keep pets secured outdoors
Play quiet background music
Light the fireplace (if seasonally
appropriate)
Infuse home with a comforting scent
like apple spice or vanilla
Vacate the property while it is being
shown
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Our Primary Goal
is to net you the most money possible
We believe this pricing plan, matched with our proven marketing plan, will draw agents and
buyers to your home and position it as a highly appealing, highly competitive property.
Currently, there are ________ listings available in our Multiple Listing Service.
________ of those houses are under contract.
________ of those houses have sold in the last 12 months.
This means that we currently have ________ months of inventory on the market.
Listing inventory is ________ _________ % from this same time last year.
Average List Price To Sales Price Ratio is __________%
Average Sales Price: $ ____________________
Average Sales Price ($ / sq. feet): $ __________
Recommended List Price: $ ____________________
Recommended Sales Price ($ / sq. feet): $ __________
So you understand that in today’s market, we are entering a ____________________.
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If you want to compete
be competitive
Tips For A
Quick Sale

The buying market has a

An overpriced home will

short attention span.

not sell.

Pricing your home right the first time

We want to generate offers before

is key. Proper pricing attracts buyers,

the market moves to newer
listings.
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CLOSING
The closing process finalizes the sale of your home and makes everything official. Also known as settlement, the closing is when you get paid and the buyer
receives the deed to your home. The closing agent will look over the purchase contract and identify what payments are owed and by whom; prepare documents
for the closing; conduct the closing; make sure taxes, title searches, real estate commissions and other closing costs are paid; ensure that the buyer's title is
recorded; and ensure that you receive any monies due to you.

After the closing, make sure you keep the following for tax purposes:
Copies of all closing documents and all home improvement
receipts on the home you sold

HERE ARE A FEW THINGS
TO BRING TO CLOSING:
● House keys
● Garage door opener(s)
● A picture ID

COSTS
Sellers commonly pay the following at closing:
●

Mortgage balance and prepayment penalties, if applicable

●

Other claims against your property, such as unpaid property taxes

●

Unpaid special assessments on your property

●

Document stamps (or taxes) on the deed

●

Real estate commission

●

Legal fee or title insurance premium

CLIENT TESTIMONIALS
“Chris is friendly, knowledgeable and very responsive.
You call him any day, any time and he will respond
to you on time. He has helped me in buying (2x) and
selling my house within the past 3 years and I
will use him again in the future if the needs
happened. Keep on with the good work Chris!”
Buyer & Seller: Abigail Badu-Amoah

We take a tremendous
amount of pride in our work.

“From first time home buyer to selling my
townhouse, Chris and his team was their all
the way. He’ll move mountains to close the
transaction!” Buyer & Seller: Suzi Edl

Over 95% of our clients
recommend our services to
others. Here’s what they
have to say.

www.TrueRealtyCO.com

“My husband and I were looking for a realtor to sell our
town home and help us purchase a new home. We found Chris
through a referring agency and he was simply amazing. Chris and
his staff (Cindy & Sam) made everything so easy and as stress-free as
possible. They were professional, timely and reliable- which is exactly the qualities you need
in the real estate industry. There is no one else I will ever use personally or recommend
other than True Realty, LLC. Thank you for everything!” Buyer & Seller: Elizabeth Groom

Let’s

get
started

today!

5889 S Greenwood Plaza Blvd; Suite 402
Greenwood Village, Colorado 80111
www. TRUEREALTYco.com
(720) 305-0757

