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Total Number of Sales by County

Number of Sales by County
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Total Sales (New vs Existing Homes)

Number of Sales: New vs Existing
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Average Sales Price (New vs Existing Homes)

Average Sales Price: New vs Existing
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Average Sales Price

Average Sales Price by County
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Average Days on Market (Existing Homes)

Average Days On Market: Existing Homes
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Original Asking vs Sales Price (Existing Homes)

Existing Home Negotiations

0%

-1%

-2%

-3%

-4%

-5%

-6%
VARV ARV RV,
NV ANV XAV AV AV AN AN XN N
QF QO O O O O O O N O

L VAU L U U GO LN I

NN TN TN TN TN TN TN TN BN

Q Q Q Q Q Q Q Q
‘1/,\\‘1/ ,]9/ ,b\‘b b{lz b\q' Qa\q' ,\\‘lz o

—e— Average Of Orig vs Sale Percent ==Poly. (Average Of Orig vs Sale Percent)

Copyright Derek Cassel 2/7/2014



Buyer and Seller Relative Negotiating Strength

Buyer and Seller Relative Strength
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New Listings per Closing

Number of New Listings per Sale
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New Listings vs Closings
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