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Total Number of Sales by County

Number of Sales by County
500
450
400
350

300

Ada

—a— Canyon

250

200

150

100

50

1/12 3/12 5/12 7/12 9/12 11/12 1/13 3/13 5/13 7/13 9/13 11/13

Copyright Derek Cassel 1/6/2014



1,000,000,000.00
900,000,000.00
800,000,000.00
700,000,000.00
600,000,000.00
500,000,000.00
400,000,000.00
300,000,000.00
200,000,000.00

100,000,000.00

0.00

Sales Volume

4th Qtr

Last Year

Current Year

@ Current Year
OLast Year




Total Sales (New vs Existing Homes)

Number of Sales: New vs Existing
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Average Sales Price (New vs Existing Homes)

Average Sales Price: New vs Existing
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Average Sales Price

Average Sales Price by County
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Average Days on Market (Existing Homes)

Average Days On Market: Existing Homes
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Original Asking vs Sales Price (Existing Homes)

Existing Home Negotiations
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Buyer and Seller Relative Negotiating Strength

Buyer and Seller Relative Strength
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New Listings per Closing

Number of New Listings per Sale
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New Listings vs Closings
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