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The Home Buying Process
Details
1) Initial Interview
A 20‐30 minute meeting where we discuss your needs and desires in a home. We also ﬁrm up your price
range, your time frame for purchasing a home, and discuss ﬁnancing options. Typically our ﬁrst house
hunting outing takes place immediately after this meeting
2) Pre‐Qualiﬁcation
It is very important that you speak with a lender and become pre‐qualiﬁed either prior to or shortly after
beginning the home search process. This is important because you will know exactly how much you
qualify for and are comfortable with, and because any oﬀer that you make on a home must include a
copy of a pre‐approval letter from a lender. Better to get this taken care of sooner rather than later.
A) Credit Report
The lender that you select will check your credit report as part of their process to pre‐qualify you
for a loan. The higher your score the better. But not to worry ‐ loan programs such as FHA have
ﬂexible credit guidelines and low down payment requirements that work well for many buyers. I
can recommend several excellent lenders if you don’t have one of your own.
B) Pre‐Approval
You are pre‐approved for a loan after your lender has collected all necessary information to attest
to your credit worthiness, including: W‐2s, previous years tax returns, pay stubs, asset statements,
your ﬁrst born child (just kidding!). Typically this process does not begin until after you have a
ratiﬁed contract on a home.
3) Show Homes
I will do a search of homes based on criteria gleaned from our initial meeting and previous email
communication. We will either visit homes immediately after our initial meeting or on another mutually
convenient date and time.
A) MLS
This is the internet‐based, real estate‐industry database listing all of the homes currently for sale
in the local area that are represented by REALTORSⓇ. It is the most up‐to‐date place to ﬁnd a
home the DC Metro Area.
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B) Builders
New home communities are also an option in your home search. We can visit these communities
as part of our search.
C) FSBO
For‐Sale‐By‐Owner properties are also an option to consider. These property owners do not have
real estate agents representing them. I can arrange showings of these homes and accompany
you on appointments. Please note: these transactions can be tricky and great people skills are
key.
4) Oﬀer Written
Once you ﬁnd a home you would like to make an oﬀer on, we will meet to write the contract. The
contract consists of 35‐60 pages of documents that must be read, signed and initialed where
appropriate. I will explain the contract to you in great detail. This meeting typically takes 1 ½ ‐ 2 ½ hours.
You must include an earnest money deposit with your oﬀer, which can range from 1%‐5% of the loan
amount or higher (we can discuss how to come up with this ﬁgure at our meeting). This EMD is put into
L&F’s escrow account and goes toward your down payment and/or closing costs at settlement.
However, this check is not deposited until we have an executed contract.
You will need to bring your pre‐qualiﬁcation letter from your lender and a personal checkbook to this
meeting.
A) Negotiated
Unless we submit a full‐price oﬀer to the owner of your dream home, there will usually be some
negotiation involved – either of the price or of terms, like settlement date, contingencies (home
inspection, appraisal, ﬁnancing), etc. Once we are in full agreement, the contract the contract is
ratiﬁed.
5) Executed Contract
Hooray!! We have an executed contract, which means all parties have signed on the many dotted lines
and we can move forward toward settlement. This is a HUGE milestone, but only the beginning. Now
the real work begins...
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6) Escrow Opened/Earnest Money Deposited
Now Long & Foster will deposit your Earnest Money Deposit in an escrow account. These funds will go
towards your down payment and/or closing costs at settlement.
7) Attorney Review
A copy of the ratiﬁed contract is sent to the Settlement Company and they start the title search process.
Title attorneys act as facilitators of the transaction; they represent neither the purchaser or the seller.
They will check title and clear any liens or encumbrances (such as taxes, water liens, etc) in order for clear
title to be conveyed to you at settlement. They will also arrange for title insurance for the property.
8) Contingencies
Contingencies are requirements that must be satisﬁed prior to a speciﬁc deadline. The most common
are:
A) Home Inspection
A home inspection contingency gives the purchaser a certain amount of time to have the home
inspected prior to purchase. This contingency is typically between 5‐10 days after ratiﬁcation of
the contract. Based on the ﬁndings the purchaser can ask for repairs if necessary, accept the
property in its current condition, or cancel the transaction.
B) Appraisal
Appraisals are undertaken in order to access the market value of a property. It is a lender
requirement that properties be worth at least the sales price. This contingency is typically 14‐21
days from the date of contract ratiﬁcation. If the property does not appraise for the sales price
there are several options, including lowering the price to the appraised value or canceling the
contract.
C) Financing
The ﬁnancing contingency protects the purchaser in the event that they do not ultimately qualify
for the loan. This might happen if the purchaser loses his job during the contingency period
(typically 14‐21 days after contract ratiﬁcation) or if something negative is discovered lenders
discovery period.
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9) Loan Commitment
The magic words from a lender are “Clear To Close!” This means all guidelines have been met, T’s
crossed, I’s dotted – ready to go!
10) Settlement Sheet/HUD‐1
One day prior to closing, you will receive a HUD‐1 document which details all of your costs to purchase
the home. Most importantly, on the bottom left corner of the 1st page, you will see the amount of
money you must bring to closing in the form of a Cashier’s Check.
10) Closing
We made it!! We will meet at the Settlement Attorney’s oﬃce where you will meet the Sellers of the
property. You will sign many, many documents – (both lender docs and others) which will ultimately
make you the legal owner of the property. You will give your Cashier’s Check to the settlement oﬃcer
and you will be given keys to your new home. Congratulations!!

